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TREATY PREMIUMS 
IN 1914 $42,946,797 


Some Recent Developments of Interest 
in Connection With Re-insurance 
Matters 


RE-INSURANCE CLEARING HOUSE 


Statement of Premiums and Losses of 
Treaty Companies Covering a 
Period of Years 


With the organization of several re- 
insurance companies in Hartford, the 
formation of the Re-insurance Clearing 
House and the action of Philadelphia 
agents in regard to inter-exchange of 
lines the re-insurance situation is being 
discussed more generally than any 
other subject among company officials 
of all kinds, specials, loca] agents and 
brokers. In 1913 the premiums of the 
re-insurance treaties companies amount- 
ed to $38,321,701. In 1914 they topped 
$42,946,797. 

The Re-insurance Clearing House 


Twelve or more companies it is un- 
derstood have entered into a mutual or 
inter-re-insurance agreement whereby 
each cedes its excess business to the 
others through the medium of the Re- 
insurance Clearing House. The scope 
of this Bureau and the details of the 
plan have not been made public, but it 
is generally accepted that membership 
therein calls for first cessions, and, 
therefore, means the cancellation—or 
at least the modification—of such re-in- 
surance treaties as the interested com- 
panies may have. It is also believed 
that not only are congested sections of 
the principal cities excepted from ces- 
sion, but also that certain notably un- 
profitable classes are to be avoided or 
the amounts limited that may be ceded 
thereon. 

If this be true, it is evidently the 
hope of these companies to retain 
among themselves a very considerable 
portion of premiums now placed out- 
side, and to so restrict the operations 
of the Bureau in an underwriting way 
that it may be reasonably expected to 
yield a comfortable profit, the more so 
because it will have several points lee 
Way in the matter of expense cost. 

The Philadelphia Agreement 

\nother manifestation is the agree- 
Ment among the agents in Philadelphia 
which was printed in detail in the 
March 5 issue ot this paper. This is an 
agreement for the writing of net lines 
only, and is apparently an attempt to 
curtail the practice of writing in one 
company policies for many times the 
' amount which that company retains, 


' by which an agent is able to write the 


greater part of the direct business he 
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THE HOME’S steady and surpassing growth has 
resulted from the deliberate preference of careful 
insurers and of those who select indemnity for 
them; agents and brokers 

















North British 


Established 1809 


and Mercantile 


Entered United States 


‘ane Insurance Co. 





Policyholders protected by nearly $4,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 
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Workmen’s Compensation 
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FATE OF EXPENSE 
BILL IN DOUBT: 
EXCITING SCENES 


Assembly Committee Votes Not To 
Report Bill—Senate Committee 
Delays Action 
SECOND HEARING IN ALBANY 
Midnight Telephoning For Actuaries— 
Haley Fiske Criticises Motives 
of Association President 





The Assembly Committee by a 
vote of seven to six refused on 
Wednesday to report the bill. The 
Senate Committee decided not to 
take the matter up until next week. 











Developments came thick and fast in 
the last few days in connection with 
the Towner bill at Albany, amending 
the insurance law in relation to surplus 
apportionment and expense loadings 
The attempt to amend paragraphs of 
the Armstrong law caused a stir not 
only throughout New York State, but 
among life underwriters everywhere 
Some of the developments can be brief 
ly summarized as follows 


Developments of the Week 

Hearing in Albany on Tuesday at 
tended by life insurance agents and of 
ficials of severa] companies 

The capture by agents of the Metro 
politan and Prudential of the meeting 
in Kalil’s restaurant, New York, called 
by the Life Underwriters’ Association 
of New York to protest against 
passage of the Towner bil 

An adjour ned n 
derwriters’ As so 
held ns the offices 
eral agent of the 

Mee 


eral up-st 


the Prudential also 
On Monday night 
the underwr a 
for the first time that there wa 
a hearing on Tuesday by the insurance 
committee, and a rush was made to the 
telephone by some agents in an attempt 
to find actuaria] experts and urge them 

be in attendance 

E. E. Rhodes, vice-president of the 
Mutual Benefit Wife, and one or two 
other representatives of companies op 
posed to the bill, arrived in Albany on 
Tuesday. 


ters associations 


Crowd at the Hearing 
When the hearing was called to order 
the chamber was jammed with insur- 
ance men. Haley Fiske, vice-president 





2 


THE EASTERN UNDERWRITER 


March 26, i915. 





of the Metropolitan, made a ‘strong 
speech in favor of the bill. He de- 
clared that opposition to the measure 
was selfish, but that the bill was aimed 
solely for the general good of the poli- 
eyholders. He said that they would 
benefit greatly by the measure. Mr. 
Fiske made some caustic comments on 
motives of agents who have so violent- 
ly opposed the bill, and read the letter 
which the Life Underwriters’ Associa- 
tion of New York sent out, calling the 
meeting at Kalil’s restaurant, a story 
about which is printed elsewhere in 
this paper. He sharply criticised the 
activities of Lawrence Priddy, presi- 
dent of the Life Underwriters’ Associa- 
tion of New York, and declared that 
Mr. Priddy was in a poor position to 
criticise a bill that would benefit mil 
lions of policyholders He declared 
that Mr. Priddy had been paid $16,000 
in commissions ov the New York Life 
last year and had also the authority 
from a number of other companies to 
place business with them, greatly in 
creasing his income 
Lawrence Priddy’s Talk. 

Mr. Priddy, who was in the chamber, 
hurried out and got a copy of a New 
York Insurance Report He asked per 
mission to read salaries of officials of 
the Metropolitan Life. He defended his 
commissions, saying that if he were 
able to make as much money working 
as an agent under conditions laid down 
by the Armstrong law it was just so 
much to his credit He denied that he 
was the author of the inflammatory cir- 
cular issued by the Life Underwriters’ 
Association of New York, saying that 
the author was Manager Fell, of the 
Massachusetts Mutual. 

E. E. Rhodes, of the Mutual Benefit, 
made a speech against the bill, a digest 
of which is printed elsewhere. 

W. F. Winship, an agent of the Mas- 
sachusetts Mutual in Albany, who is 
seventy-two years old, also spoke 
against the bill. Mr. Ryan, of the actu- 
arial department of the Superintend- 
ent’s office, answered a number of 
questions with reference to loadings 
and other technical points. 

Hasbrouck Approves Bill 

During the hearing one of the mem- 
bers of the committee inquired bluntly 
of Superintendent Hasbrouck if he ap- 
proved the bill. The Superintendent 
said that he did. 


WEST VIRGINIA LICENSES 

Among the West Virginia agency 
appointments are the following: 

The Equitable has appointed C. F. 
McMunn agent in New Martinsville; 
the Mutual Life has appointed J. C. 
Gramlich in Cameron; the Penn Mu- 
tual has appointed C. F. Dunn in Hun- 
tington and T. P. Robins in Charleston; 
the Reliance has appointed W. H. B. 
Godfrey in Wheeling. 


C. H. MeChesney & Son, general 
agents of the Berkshire Life, in Roch- 
ester, have opened an office in Syra- 
cuse 


ECHO OF CONSERVATION PLAN 


MUCH MONEY FOR ONE PAPER 
Why One Hartford Company Flatly 
Turned Scheme Down—Comments 
By The Courant 


The Hartford Courant makes these 
interesting comments, about the space- 
buying plan of the National Association 
of Life Underwriters, recently aband- 
oned to give ‘way to “human interest 
stories,” compiled in New York for con- 
sumption by daily papers: 

“The executive committee of the Na- 
ticnal Association of Life Underwriters 
recently met in New York, and dis- 
cussed their ‘conservation of insur- 
ince’ program \s has been explained 
it the meetings of insurance men in 
Hartford, this is the plan for institu- 
tional advertising. From contributions 
collected from members of the associa- 
tion, a fund should be established by 
which an advertising campaign should 
be carried on, not for any particular 
company, but for life insurance in gen- 
eral. 

“This is very much in accord with 
the spirit of the new era in insurance 
when competition is relegated and 
agents play the role of Good Samaritan 
rather than of Mexican bandit. When 
it comes to working out the plan, how- 
ever, there are certain practical points 
in advertising which call for expert ad- 
vice, and not all expert advice is locked 
up in the heads of men who conduct 
large advertising ‘bureaus’ for one or 
two publications. 

“Not long since the representative of 
one of these bureaus came to Hartford 
and tried to persuade a conservative 
company to let him show it how to ad- 
vertise. He got permission to present 
a schedule. Professedly he had no con- 
nection with any particular publication. 
His schedule showed how he could dis 
pose of $100,000 the first year—it ought 
not to be a cent less than that, he ar 
gued—and $75,000 for each of the two 
succeeding years, after which the com 
pany could count on beginning to get 
its money back. Not until then. Of 
these sums—and they were put ‘small’ 
because the company is not one of the 
‘giants’—nearly two-thirds was to go to 
one publication. 

“When the company officers re-read 
this item once or twice, the agent 
thought it time to explain, and before 
he got through he had exhibited by 
papers and figures an acquaintanceship 
with that one publication’s private af- 
fairs that was somewhat surprising, 
seeing that he had no personal connec- 
tion with it. For some reason or other, 
these conservative Hartford men con- 
cluded to pass up the $250,000 proposi- 
tion, so exceedingly generous for one 
publication.” 

It is understood that the Saturday 
Evening Post is the medium men- 
tioned. 





GREAT SOUTHERN 


Life Insurance Company 


on One HOUSTON, TEXAS 


J. 3. RICE, President J. T. SCOTT, Treasurer 
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SAN ANTOAIO COMFARYS 
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COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 






GROSS ASSETS 


Dec. 31, 1909 

: $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 


Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 
Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, President - - HOUSTON, TEXAS 











GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 


fully furnished. 
For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 














Pan-American Life Insurance Company 
New Orleans, Louisiana 
C. H. ELLIS, President 


Total Insurance in force ..........- GES bate tewew ead $18,000,000.00 
ee SII, os oe veins esd ew ene OS eee ere 2,500,000.00 





We have a few attractive openings for high class life insurance men throughout 
our territory. 
If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. It’s a Winner. 
E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 
New Orleans, Louisiana 























HOME OFFICE, 


Superior Financial Strength 
Liberal Agency Contracts 


Are four desirable elements which render representation pleasant and profitable. 


THE GERMANIA LIFE INSURANCE COMPANY 


From the Fieldman’s Standpoint 


: Modern and Attractive Policies 


Home Office Co-operation 


OF NEW YORK 


Has all these as well as other advantages to offer to the Right Man. 


For full information address: 


50 Union Square, 


NEW YORK, N. Y. 















































March 26, 1915. 


THE EASTERN 


UNDERWRITER 











| DEVELOPMENTS IN ATTEMPT TO AMEND THE ARMSTRONG LAW 








MET.-PRU. ATTITUDE ON 
ALBANY BILLS GIVEN 


SAY OPPOSITION Is SELFISH 

Average Loadings of Companies—Re- 

sponsibility for High Premiums—Not 
Designed to Increase Expenses 

The Metropolitan and Prudential 
have issued the following memoran- 
dum in defense of the bills in the New 
York Legislature, referring to surplus 
and expenses: 

Section 83 

This section of the law as it now 
stands requires an industrial life insur- 
ance company issuing participating 
policies to pay dividends in cash, or in 
remission of premiums, or if so provid- 
ed in the policies to permit them to 
accumulate to the credit of the policy, 
with interest, payable at maturity or 
on any anniversary date. 

The bill proposes to amend this by 
providing that the share of surplus in 
the case of mutual industrial policies 
shall be payable at such time or times 
and in such manner as may be deter- 
mined by the company with the ap- 
proval of the Superintendent of Insur- 
ance. 

The only objection to this section 
made by the agents of the old line 
companies. Their counsel] stated to the 
committee that the Metropolitan only 
quinquennially and if this bill 
passed need never pay at all. 
Proposes to Continue Paying Annual 
Dividends to Industrial Policyholders 

The fact is that the Metropolitan 
does and has for many years last past 
paid annual dividends to industrial pol- 
ieyholders and proposes to continue to 
do so. 

The purpose of the bill is to allow 
the Metropolitan to continue its system 
of mortuary dividends. The reason for 
this is that many thousands of policy- 
holders have policies which they under- 








paid 


were 








stand, according to the custom of the 
company for many, many years, to be 
now increased by percentages varying 
according to their duration. It is 
thought only right that this under- 
standing which they have, because of 


the long-continued practice of the com- 
shall be fulfilled. These mortu- 
additions run as high as 27 per 


pany, 
ary 
cent. 

The objection that under this bill if 
enacted the company need never pay 
dividends is without foundation. Sec- 


tion 87 limits the amount ofthe surplus 
which the Metropolitan may hold to 
five per cent. of the reserve. The com- 


panies are compelled to distribute the 
remainder. In addition to this, Section 
63 of the statute authorizes the Super- 
intendent of Insurance to take proceed- 
against any company which refus- 


ings 


es to obey its charter or the law of the 
State. 

The Metropolitan has for many years 
paid over all of its surplus earned in 
the industria] department to its policy- 
holders, although not required by its 
charter or the laws to do so. It cer- 
tainly can be trusted to apportion its 
surplus in the fuiure on equitable prin- 
ciples. It merely desires, in order not 
to disturb the confidence of its policy- 
holders, to continue the methods of dis- 
tribution to which these policyholders 
have been accustomed. 

Section 97 

The purpose of the bill in regard to 
this section is to meet a state of affairs 
never contemplated when these laws 
were enacted. The section limits the 
general expenses of participating com- 
panies to the loading plus certain as- 
sumed savings in mortality, and pro- 
vides that companies doing a non-parti- 
cipating business are exempt from any 
such limitation. Thus the Metropolitan 
and Prudential have never, as to their 
total expenses, been affected by Section 
97. The measuring rod made by this 
section is a generous one in the case 
of most participating companies. The 
average loading of these companies is 
at least 25 per cent. of the net premi- 
ums. The leading New York companies 
have a much higher loading: the Equit- 
able, 29.28: the Mutual, 27.29; the New 
York, 26.53. Eighteen of the twenty- 
seven participating companies doing 
business in New York State in 1913 
had a loading of over 25 per cent. The 
rest approximated that percentage. The 
margin for expenses allowed these 
companies is therefore ample. In 1913 
the Mutual Life had a margin of 4% 


millions above its total expenses; the 
Equitable over 4 millions; the New 
York Life nearly 9 millions. In fact, 


from the standpoint of providing funds 
from which to meet expenses, these 
companies really needed no loading at 
all. This is because of the high pre- 
miums they have been charging during 
their whole existence and the fact that 
they have accumulated enormous sur- 
pluses. This enables these companies 
to make a lot of money on interest. In 
1913 the Equitable’s dividends and ad- 
ditions to surplus exceeded by a million 
and a half its total loadings: the Mu- 
tual Life paid out 4% millions more 
than its total loadings; the New York 
Life about $700,000 more than its total 
loadings. 


High Premiums 

These enormous accumulations of 
these companies have resulted from the 
high premiums they have charged poli- 
cyholders. The amount of premium 
charged policyholders depends upon the 
amount of the loading. A premium 
consists of two parts: the net premium 
and the loading. The two together 
make the premium charged to the poll- 

(Continued on page 8) 


AGENTS MOB A RESTAURANT 


CAPTURE ASSOCIATION’S MEETING 





Exciting Scenes Follow Call of New 
York Association for a 
Protest Luncheon 


The mobbing of Kalil’s restaurant at 
the meeting called by the Life Under- 
writers’ Association of New York, was 
participated in by so many agents that 
the police had to be called to clear the 
sidewalk in front of the restaurant. 
The association had sent out the fol- 
lewing call for the meeting: 


To the members of the Life Underwriters Asso 
ciation and to all life insurance agents: 
Recently a score or so of business men have 

sold their life insurance stock to policyholders 
let in about 15,000,000 of them on the ground 

floor. The public "wondered why. Do you 
know why? Was it magnanimity, philan- 
thropy or a good business deal? the former 
officers are the present officers; they have 
relinquished their right to dividends on their 
stock for a consideration but they still draw 
the same salaries, being as it were, hired men 
ot their former clients. 

They find that Section 97 in some way inter- 
feres with the business of mutual companies 
with non-participating premiums and _ instea 
of raising their premiums so that the business 






will be self-supporting they want to change 
the law. When the stockholders had_ their 
money in the companies, the law allowed 


Now 
use 
them play 


them to wait many years for their profits 
they want permission from the State to 
the policyholders’ money and have 
the waiting game. 

So much for them. Now as to ourselves. As 
men who have been making our living under the 
rene sesmmiians See several years, and who 

ust continue to earn a living, we are inter- 
poor in the conditions under which life in- 
surance is to be written in this State, and if 
15,000,000 outsiders have deemed it prudent to 
enter our field we not propose to stand 
idly by and allow them to change the rules of 
the game just to suit them. if any one is 
goine to try to bluff us out of our living we 
do not want any reaching for the hip pocket— 
just let him push in his chips into the center 
in the regular way. 

If the aforesaid competitors 
basis that is not sound, 
basis. We must insist that everybody shall 
pay cash for chips—no ten year moritorium, 
nor deferred credit for us, and even if 15,000, 
ooo policyholders have bought seats of stock- 
holders, we insist if they are going to sit in 
our game, our game shall be conducted as 
heretofore, on the cash basis. 


do 


have bought a 
let them change their 


Do vou want to explain the balance of your 
life? Do you want 15,000,000 competitors to 
say that you should conduct your business to 
suit them! If you don’t want this new condi- 
tion, come to the luncheon at Kalil’s, 30 Park 
Place, on Tuesday, March 23rd, at 12 noon, 
and vote NO. Luncheon will be served at 75 
cents a plate. 

On Tuesday morning shortly before 12 
o'clock agents began to appear at the 
restaurant and by noon it was full. 
Hundreds found themselves unable to 
enter, and the restaurant manager in 
despair placed a big sign on the window, 
reading: “Restaurant crowded; no 
more will be admitted.” Most of the 
egents present were from the Metro- 
politan and The Prudential, many of 
them industrial agents. 


A number of members of the associa- 
tion found themselves barred out and 


went to a neighboring rathskeller to 
eat. This place was filled with life 
men. However, Julian §S. Myrick, 
former president of the association; 
Manager Fell, of the Massachusetts 
Mutual; Manager Allen, of the New 
Kngland Mutual, and a few other mem- 
bers managed to crowd in and find a 
place to eat. The luncheon was eaten 
in an atmosphere of expectancy. At 
its conclusion Mr. Myrick, who was to 
preside in place of President Priddy 
who was at Albany, briefly announced 
that there would be no meeting because 
so few members of the association were 
present, 

Agents Take Possession of Meeting 

C. V. Dyckman, superintendent of 
The Prudential in Long Island, and a 
former president of the Life Under- 
writers Association of New York, then 
arose and said he would entertain a 
rotion for the gathering to constitute 
itself a meeting of life insurance men. 

Benjamin F. Bates, superintendent of 
The Prudential, at 72 Pennsylvania 
avenue, Brooklyn, thereupon made a 
motion that the meeting endorse the 
Albany bills. His motion was adopted 


with a ringing shout of approval. The 
meeting then adjourned. 
Another Meeting To-night 
In the meantime, Mr. Myrick, Perez 


Huff, E. W. Allen, J. S. Tunmore, T. R. 
Fell, O. S. Rogers, and other members 
of the Life Underwriters’ Association of 
New York adjourned to the office of 
Mr. Allen, and held a meeting at which 
it was decided that the association 
should go on record against the bills 
in Albany, which have created such a 
stir, and that a special meeting of the 
association be called for to-night at the 
Fotel Astor. It was the consensus of 
opinion of the association’s representa- 
tives that the association go squarely 
on record against any change in the 
(Continued on page 8) 





A General Agent 


with experience in both 
personal and organiza- 
tion work is open to con- 
sider a general agency 
appointment or position 
as organization super- 
visor. Satisfactory refer- 
ences. Location not as 
important as opportun- 
ity. Address 


SUPERVISOR 
Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 





























AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 
Address 


Herbert M. Woollen, President 
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DEVELOPMENTS IN AMENDMENT FIGHT 
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E. E. RHODES OPPOSES BILL commissions will be correspondingly 
—_—_—_— reduced. You gentlemen do not need 
STATEMENT BEFORE COMMITTEE io be told that the agents’ compensation, 
i — regardless of any table of rates, must 
Says Permission to Spend 25 Per Cent. },e such as they could earn in any other 
of Net Premiums Not work for which they are equally well 
Necessary fitted, for otherwise a company cannot 
: retain their services. They know th's 
In his ‘speech at the Albany hearing fy}] well and they are not afraid of 
Tuesday on the proposed amendment any reduction in their commissions un- 
~ Section 97 of the Armstrong Law, jess jj can be shown that they are over- New 
° 2 y 7 y) >} 1c , r , a_i i! 
Vice-President E. E. Rhodes, of the d. No evidence has been presented 
Mutual Benefit, said: ‘o you that the income of the agents 
“IT am consistent in appearing this writing ordinary insurance for the two resources 
afternoon in opposition to the proposed companies which desire this bill is any 7 
amendment of Section 97 which would less than that of the agents of other or e nion 
increase the provision for expenses. companies writing the same kind of ee 
vhich life insurance companies may insurance, and no such evidence can Central firing 
now incur in the conduct of their busi- be presented, for such is not the fact. . 
ness Since the Armstrong laws were You must give the agents credit for line 
enacted two attempts beside this have opposing this bill because they find 
been made to break down Section 97 themselves better off under the opera- Announcement made | 
and both times I appeared here in op- tion of the Armstrong Law, and it is ouncement mac ) 
position. The Armstrong laws have because they have a vivid realization January Ist of a material 
now been in force eight years. Under of the difference between the conditions : reduction in participating ' 
their operation the business of life in’ now and what they were prior to the ; premiums on all Life and 
surance has developed along sound lines nactment of the Armstrong Law thé H . a { 
irance has developed along ad Hnes é f the 8 at | Endowment policies is al- 
as it never developed before. Extrava- they want the law continued. E A 2 ‘ 
inces have been largely eliminated. ri specious argument has been advanced I: ready re ected Dy a large 
Dividends to policyholders have been in- , I: increase in new business t 
creased, with a consequent reduction |: written. t 
in the cost of insurance; and the public ; ; : ; 
row believes that life insurance is upon Increasing the maximum ( 
sound and proper basis. Companies limit carried by the Company on 
whi at irs se stre usiv ne e _ ° m 
ich at first opposed strenuously th Tp geen any individual life to $100,000 has 
reforms proposed by the Armstrong i eeere tes - furth | i th ae 
: . : : oO CE Vv, I car > »niarce > > 
Committee have succeeded in bringing » companies unless urther en sities me Opportunmics 
their methods within legal requirements e. In the cour of the agency force. ( 
and now almost unanimously protest cy is tor 1ese a ; 7 ] 
. Wee ae a A ng men it would > »¢ - — . 3 
‘gainst anything which is in the direc- he is practically T he unique and advanced Dis i 
tion of a return to the old conditions. fe an ability Beneht adopted last year 1s a 
Surely a law which has worked so pags od now offered on the same terms to . 
beneficially ought not to be changed wil old as well as new policyholders. 7 
by the legislature unless it is clear- Insurance . 
v shown that the business cannot Prone Participation in surplus interest + 
) . ucte i > rer: > f ; . A 7 : 
e conducted with due regard to the table « earnings to the extent of 434% is : 
best interest of the policyholders as = Figee continued on policy proceeds and 
he law now stands. No such showing poral al 2 rT mf P : 
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| DEVELOPMENTS IN AMENDMENT FIGHT 








DAWSON’S ATTACK ON BILL 


SENT THROUGHOUT THE STATE 
Says Dividends Should be Paid Annually 
~Argues Against Reduction 
of Expenses 
The Life Underwriters’ Association of 
New York State have sent to thousands 
of agents in the State the following 
comment on the Brennan bill, compiled 
for the association by its actuary, Miles 

M. Dawson: 

“In relation to Assembly bill, intro- 
duction No. 965, offered by Mr. Brennan 
on behalf of the Metropolitan and The 
Prudential, at the request of the In- 
surance Department, I beg to say that 
I have accepted retainer by your asso- 
ciation to appear in opposition to the 
till because I concur in your view that 
the amendments to section 84 and to 
section 97, which in their present form 
were drawn by me as actuary assisting 
Mr. Hughes in the Armstrong investiga- 
tion, would greatly weaken the import- 
ant restrictions imposed by such sec 
tions, and might mean the disintegra- 
tion of the restrictions upon deferring 
the payment of dividends, arid upon the 
expenditures of mutual or participating 
companies. 

Dividend Requirements 
“The amendment to section 84 seeks 


to destroy the requirement that divi 
dends upon industrial policies shall be 
yuyable annually and in the manner 
prescribed by law. The purpose is to 
authorize two companies which have 
recently mutualized themselves, know- 


ing that this brought them under these 
laws, to do lawfully what they have 
already been doing by claiming that, 
though they paid dividends on their 
policies, they were not participating, 
viz To defer the payment for five 
years and to give a part of the dividend 
in the form of an addition to 
policies without the privilege of 
g the value of the same in cash. 
ier of these things should be per- 
mitted, in my opinion, were this matter 
approached for the first time, be- 
cause less than 10 per cent. of industrial 
policvholders have their policies in 
force at the end of five years and, con- 
sequently, a very large proportion of 
he poorest members of the community 
are deprived of the return of their own 
overpayments, which they should re- 
ceive; and also, because a very small 
troportion maintain their policies until 
death, the additions to their policies 
are actually realized in very few cases. 
The result, also, is to dodge comparison 
cn the same basis with the cost, less 
dividends, in the one industrial com- 
pany, the John Hancock Mutual of 
Boston, which has paid annual divi- 
dends for many years. It was in part 
to require companies to compare re- 
sults to policyholders fairly and on the 
same basis that section 84 and other 
Sections relating to dividends were 
passed, and certainly this should be en- 
forced for the benefit of the poorest 
members of the community as well as 
all others. 

“If this amendment were made, like- 
Wise, there would certainly be other 
special requests for amendments to the 
Gividend provisions on behalf of other 
individual companies which it would be 
tiuch harder to resist; and this is an 
additional reason why it should not be 
consented to, as it is in that way that 
the force and value of such provisions 
are gradually frittered away. 

Limit of Expenses 

“Regarding the amendment proposed 
‘0 be made to section 97, which limits 


ut least 
the 
taki 
Ne 








being 





the expenses of companies doing a 
mutual or participating business, and 
which was considered a not less im- 


portant restraint upon the evils found in 
the business at the time of the investi- 
sation than the provision requiring an- 
nual dividends, the Metropolitan and 
The Prudential, which have recently 


mutualized by their voluntary act and 
thus must have contemplated bringing 
themselves under these provisions and 
being able-to comply with them, should 
certainly be given no special relief 
from a provision of law which was in- 
tended to enforce economy, just be- 
cause it would, as applied to them at 
the present time, actually enforce 
economy. It would indeed be a peculiar 
situation were the legislature to hold 
that a law like this, the usefulness ct 
which, though at first questioned by 
the mutual and the participating com- 
panies, is now conceded by a!l of them 
2nd by all their agents, though greatly 
affected by it, should be modified and 
impaired at the request and for the 
relief of two companies which have 
just entered that class by their own 
voluntary act. 

“The amount of the reduction of ex- 
penses which would be required of 
these companies would, I am reliably 
irformed, not exceed from 2 per cent. 
to 5 per cent. at the outside of the 
expenses of their ordinary department; 
and, as their business is very large, it 
‘s clear both from this fact and from 
the fact that they must have contem- 
plated complying with this law when 
they mutualized (since they certainly 
could not know that the legislature 
would give them relief, and they knew 
that not to comply would render their 
officers liable to punishment for a mis- 
demeanor), that they could comply with- 
cut crippling their business. To ex- 
cuse them from compliance would cer- 
tainly set a most unfortunate precedent 
end would be fo'lowed year after year 


by similar requests for special excep- 
tions. 
“The argument which has been ad- 


vanced, that it would compel the com- 
pany to increase its rates, is, I think, 
entirely fallacious; since such increase. 
for instance in the year 1915, would 
only affect new premiums which are 
a very small percentage of the whole, 
aud would give no substantial relief. If 
the law is not changed, I venture the 
opinion that neither company will in- 
crease its rates and that substantial 
economies, amounting to several hun- 
dred thousands of dollars, will be af- 
fected in each company, which will 
inure to the advantage of the holders 
cf their ordinary policies rendered par- 
ticipating by the mutualization of the 
companies. 

“It is highly to the credit of the life 
underwriters associations throughout 
the State, composed of agents of the 
various companies, that they have taken 
a firm stand against this proposed weak 
ening of the restrictions which Mr. 
Hughes and the members of the Arm- 
strong committee as a result of their 
investigation of the practices of the 
companies and of the demand on the 
part of the public for relief, caused to 
be enacted and which have worked so 
well in practice and so to the satis- 
faction of all who have desired life 
insurance on the mutual or participat- 
ing plan to be highly beneficial to poli- 
cyholders, furnishing sound insurance 
at the lowest cost, that they have come 
to feel that it is a bulwark against a 
return to the laxity and evil practices 
of the past and shouldn’t be tampered 
with to please companies which have 
put recently voluntarily become mutual 
companies.” 


NOT LICENSED 

The International Liberty Union of 
the World, a fraternal society of Cov- 
ington, Ky., is soliciting members in 
West Virginia and attempting to induce 
men there to act for it in the capacity 
of agent or organizer. As this society 
is not licensed in West Virginia, the 
Insurance Department desires to direct 
attention to the heavy penalties which 
may be incurred by those acting as 
organizers for it as well as to the un- 
desirability of being a member of an 
unauthorized society. 
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THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Director of Agencies 


Our 








HOEY DEFENDS BILL 





Says Objection Originates From Com- 
panies Opposed to Metropolitan 
and Prudential 


James J. Hoey, Deputy Superintend 


ent of Insurance of New York State, 
recently sent to a New York State 
Senator the following letter regarding 
the bill in Albany which has caused so 
much stir among life insurance men 
My Dear Senator 

Replying to your inquiry as to the merits 
Senate Bill No. 85 which is the san 
Assembly Bill 1 w l s that 
opinion, the bill is s 
passed without an t 

Heretofore, the Me fe Ins 
Company issued t pating pc es 

a certain fixed premi lower t 
charged by companies writing participating 
surance Recently the ¢ I was t i 
from a stock to a mut ti 1 
is the desire of the tl ( v 
to hereafter issue | ipating es € 
same rate that they heretofo charge for 
non-participating insurance I t 
do under the present Ww 1 tion 


resolves itself into either the C 
their premiums or having the law amend 
I be en | 





ed as has 
Prudential 
undergoing the pre 























and the | t ble that 
r n part ) 
at tl I g rates Bot 
these « posi to d 
because r d bee very f 
abl the ss las ve v 
im cent t ex t ! 
: " - 
4 t 
There is no s s I t 
the bill, except er | es j 
they re oppo : “ 
they are fearful ‘ 
duce their > 1 
Prudential are forced t Some 
f the a nay ¢ sure, 
but if so, it is purely s j 
point The insuring m s 
entitled to the lowest i ‘ 
ent with s 1 surance prit } , 
1 nd reput t 
e Met lit iP 
nsuran Ipant w t give 
policyholders insurance t low st. it seer 
to me it is the duty of the legislature t 
it possible by , iments t t . 
Some objectior e raised to the 
of the bill w ts tl ig t 
policvholders i ir e in the ¢ 
of one thousand dollars or over T do not see 
any objection to this amendment as it would 
be a physical impossibility to hold el 
in which the fourtee on policvhol s ot 
the Metropolitan could take part. It s 
me that the one-thousand-dollar policy ° 
are representative of all the her pol 








ers, and restricting the right to vote to tl 
class does not in any way deprive the s é 
policyholders of represent ' 

I think the views of all polic 
and will be expressed by the s 
carrying one thousand dollars of insur 
over. 

I strongly urge the passage t 


its present torm 


ASHBY VICE-PRESIDENT 
Work of Actuary of Farmers National 
Appreciated by Directors—Other 
Officers Re-Elected 


The following officers of the Farmers 








National Life Insurance Company of 
America have been elected: 
President, John M. Stahl, re-elected: 


secretary, B. F. Biliter, re-elected: 
treasurer, E. M. Wasmuth; actuary 
and vice-president, John M. Ashby; 


chief medical director, S. C. Stanton, 


M. D., re-elected; general agency di 
rector, Miles J. Furnas, re-elected. 

Mr. Asliby iias been actuary of this 
Company from the beginning. Electing 


him vice-president also was a recogni 
tion of his valuable work. Messrs 
Stahl, Stanton and Furnas have occu 


pied their respective positions since the 
beginning of the Company 


The stability of the official roster of 


the Farmers National Life Insurance 
Company of America is one evidence of 
the harmony and enthusiasm that pre 
vails among the more than five hun 
dred and fifty stockholders of that 
Company. Another striking evidence 






of this is the fact that wl at times 
the discussion has been decidedly ani 
mated irnest, in the three meet 
ings of fourteen meetings 
and than fifty 
executive committee there 
recorded a 


unanimous. 


e 


and e 
stockholders, 
of directors more meet 
ings of the 
has 
was 


never vote that 


peen 


not 


MUST GET PREMIUMS 
New York Life’s Warning to Agents 
Who Place Business With Other 
Companies 


The New York Life has sent the 
lowing notice 

Recently the 
Company's agents were 
an position the 
agent ipplication and placed 
the application in another life insur 
ance compan first obtaining 
the permission of the New York Life 

The attention of every agent in the 
Company's service is hereby drawn to 


fol 
to itS agency 
and one of the 
placed in 


1orce 
Company 
both 


} 


embarrassing because 


wrote an 





without 





the fact that our contracts provide that 
no agent may place business with any 
other life insurance company unless he 
first obtains permission from the New 
York Life in writing in each specific 
Case 

Agents who are members of Nylic 
forfeit their Nylic if they place busi 
ness in any other life insurance com- 
pany without first obtaining the Com- 


pany’s permission in writing 
Whole-time agents, whether members 

of Nylic or not, are prohibited from 

placing business in other companies 


obtaining 


some 


without first 
writing In 
vide for a 


other cases simply 


permission in 
pro 
renewals, in 
for the forfeiture of 


rule is broken 


cases contracts 


forfeiture of 


the contract, if this 


Part-time agents are required by the 
terms of their contracts to devote what 
time they can to the New York Life 


Insurance Company, and are prohibited 
from devoting any time to any other 
life insurance company, or placing ary 


business with any other life insurance 
company, unless they first obtain the 


permission of the Company in writing 
NOW IN FIVE STATES 

The Peoria Life has entered Missouri 

The Company is now in five States. 

George R. Auerochs is in charge of the 

Kansas City agency of the Company. 


The Wisconsin National Life paid for 
$2,138,409 business last year. 
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IT HAS 21,000,000 POLICIES 


FIGURES 





BRITISH PRUDENTIAL 





Company Has Paid $750,000 on Claims 
in War so Far—Assets, 
$456,011,720 





The annual meetings of the Pruden- 
tial Assurance Company of England 
are always of interest to American 
life underwriters because of the tre- 
mendous size of the Compazy, and this 
year the fact of the war makes the 
figures particularly worthy of study. 
The Eastern Underwriter has re- 
ceived a copy of the report of the 
sixty-sixth annual meeting, which was 
held this month. The total assets of 
the Company are £91,202,344, an in- 
crease of £4,209,341 during the year. 

For the first seven months the Com- 
pany was breaking all records. Then 
came the war. After the first stock 
the Company’s volume went on a nor- 
mal basis. Its total income for 1914 
was £17,196,088, an increase over the 
previous year of £628,479. The most 
noteworthy feature is that in the in- 
dustrial] department weekly amd month- 
ly premiums of £301,746 more thaa in 
1913 were received. 

Only twice before in the history of 
the Company has this increase been 
exceeded, in 1883 and in 1906, in which 
years, however, owing to our method 
of collection there was an extra week, 
that is to say, 53 weeks instead of 
52 weeks’ collections. In a normal 52- 
week year we have never before had 
so great an increase. 

Of the total income no less than £13,- 
211,827 came from premiums. For the 
first time the premiums received in the 
ordinary branch exceeded £5,000,000, 
and the premiums in the industrial 
branch exceeded £8,000,000. In, the 
ordinary branch 65,751 new policies 
were issued, producing a new premium 


income of £424,353, and assuring £6,- 
318,843. Of this one-sixth, or more than 


£1,000,000, was under policies assuring 
sums ranging from £500 to £20,000. 

The total number of policies in force 
in the ordinary branch is 922,505 as- 
suring with bonus £102,940,771. In 
the industrial branch the total number 
of policies has turned the 20 million 
mark, the exact number in force being 
20,085,010, assuring exclusive of bonus 
the sum of £263,739,424. The number 
of new policies issued during the year 
again exceeds 2,000,000 assuring a maxi- 
mum sum of £32,291,598. 

Claims 

The claims for the year amount to 
£7,388,508 of which over £2,800,000 
were due to maturing endowments. 
The claims paid exceeded those for 
1913 by £482,690, but were neverthe- 
less considerably below those expected 
in both branches. It is very satisfac- 
tory to be able to tell you that the 
expense ratio in both branches has 


again been reduced. In the industrial 
branch the ratio of expenses to pre- 
miums received was 388.86 per cent., 
and the ratio to the total income of 
that branch was 32.6 per cent. In the 
ordinary branch the ratios were £8 
4s. 2d. per cent. to premiums, and £5 
16s. 7d. per cent. to total income. The 
year’s business must be considered as 
highly satisfactory in view of the ex- 
ceptional conditions. The premiums re- 
ceived in the industrial branch, during 
a year of which five months were oc- 
cupied in warfare, exceeded those of 
the previous year by over £300,000. 
When the War Started 

The outbreak of the war was of mo- 
mentous interest to the Company. With 
21,000,000 policies on lives comprising 
2ll classes of the population and drawn 
from all parts of the United Kingdom 
and with invested funds of over £91,- 
000,900 the difficulties which faced the 
Company at the outset can hardly be 
over-estimated. That a large number 
of its policyholders would be engaged 
in the actual fighting was inevitable. 
There was every reason to believe that 
the dangers which would be incurred 
by combatants would be much greater 
than those experienced in previous 
wars. With these facts it was a grave 
responsibility to decide whether the 
condition on the policies excluding war 
risks was to be waived or not. The 
directors, however, considering the 
question from a national standpoint de- 
cided not to charge any extra premium 
to existing industrial policyholders. 
That the Company should voluntary 
have made this concession, which may 
affect some 700,000 policies, is evidence 
that it is shouldering its full share of 
the burden that has been cast upon the 
country. 

In the ordinary branch it was decided 
that for existing policies on the lives of 
members of the regular Army and Navy 
the first £250 of assurance should be 
subject to no extra premium and that 
£5 5s. per cent. should be charged on 
the excess over £250. For existing 
policies on the lives of ail other mem- 
bers of H. M. Forces, including Terri- 
torials and Kitchener’s Army, it Was 
agreed that no extra premium should 
be charged. In order to provide facili- 
ties for those on active service who 
desired to obtain either assurance or 
edditional assurance we introduced a 
special table for Sailors and Soldiers. 
Under this table the sum assured is 
payable at the expiration of 15 years 
01 at previous death, whether caused 
by the war or otherwise. The policy 
is issued for amounts of £10 and up- 
ward, the annual premium foreach £10 
sum assured being twenty-five shillings, 
for the duration of the war and twelve 
shillings and sixpence after. As there 
is no maximum limit to the amount for 
which policies will be issued, the table 
is suitable for all classes and all ranks. 
For some time past very great difficulty 
has been experienced in obtaining as- 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 





surance where the war risk is involved 
and our new policy has therefore re- 
ceived very favorable comment and met 
with considerable success. 


Lost 7,000 Lives 
The generous treatment of its policy- 
bolders on the sea and at the froat has 
up to the present time involved the Pru- 
dential in the payment of claims in 
both branches amounting to upward of 
€150,000 on over 7,000 lives. 





NEW EQUITABLE POLICY 


In regard to rumors that the Equita- 
ble Life Assurance Society would short- 
ly announce some new policy forms, 
Secretary William Alexander said this 
week: 

“We have a new policy in contempla- 
tion, the details of which are not final- 
ly adjusted. It is a life policy, convert- 
ible into a limited payment or endow- 
ment contract, and, if issued, will be at 
normal rates.” 


WANTED 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 
Address 
“ORGANIZER” 


Care of THE EASTERN 
UNDERWRITER 
105 William Street 
New York City 











The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
ident and Health gives full 
n for at least a third less 
reguiar casualty com- 
Our agency contracts are 






panies. 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








You Wish To Be Paid Well 





THE 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 


tract. 
FINANCIAL STATEMENT 
Assets, Dec. 31, 
co ey $70,163,011.03 
RMR Sissies 65,159,426.58 
UGGS os cc cdsens $5,003,584.45 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

Jj. A. BARBEY Secretary 

WILLIAM F. DAVIS, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 


is now 


ance 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 














1865 --- Fifty Years Old --- 1915 





Unexcelled In 


Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 
Rates of Premium Extremely Low and 


still further reduced by 
Annual Dividends 
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TO HAVE A $10,000,000 YEAR 


SOUTHLAND’S EXPANSION PLANS 








James A. Stephenson, President of 
Company, Was Brought up 
on a Farm 





Texas is developing a group of un- 
usually capable life insurance men and 
one of the leaders whose activities and 
success have attracted particular atten- 
tion of late is James A. Stephenson, 
president of the Southland Life, of 
Dallas. The race for life insurance 
supremacy in Texas is swift, and re- 
cently the Southland re-insured the Sam 
Houston Life, of Dallas, which was a 
little older than the Southland; and 
the San Antonio Life, of San Antonio, 
which was a little younger. 

Has Written $2,000,000 This Year 

The Southland has started this year 
at a whirlwind pace having written 
more than $2,000,000 in applications 
since January 1. Asked by The Eastern 





JAMES A. STEPHENSON 


Underwriter how much the Southland 
Life would write this year Mr. Stephen- 
son said that he would be disappointed 
if the Company wrote less than $10,- 
000,000. Within the next two or three 
months the Company will enter two or 
three States in addition to those in 
which it is writing, and is five years, 
eleven months old. 

Mr. Stephenson has done much in a 
short time. It was not until 1901 that 
he entered the life insurance business 
and he is only thirty-eight years old. 
He was a farm boy, remained on the 
farm until late, and his first work in 
the outside world was in the school 
100m, where he came into contact with 
an insurance man. As a result of this 
meeting he became associated with the 
Provident Savings. When that Com- 
pany withdrew from Texas he was 
agency manager for the Northern part 
of the State. Later he went with the 
Protective Life in the sale of stock 
tor the company in Texas, and while 
engaged with this company in the 
spring of 1908 he suggested to John 
T. Boone that the time was opportune 
for building a life insurance company 
in Texas, along ideas that Mr. Stephen- 
son felt sure would result in consider- 
able success. He organized the selling 
firm of Boone, Stephenson & Company, 
and superintended the work of placing 
the stock of the Southland Life. He 
was made vice-president of that com- 
pany when organized, and in 1910 he 
was elected president. The Southland 
Life was chartered in October, 1908. 

Southland’s Growth 

From April 26, 1909 to December 31, 
1909, the Company wrote in applica- 
tions $2,612,000. The Company has ex- 
perienced a_ satisfactory continuous 
growth since the date of its organiza- 
tion. It hag confined its operations 


principally to Texas, however, it does 
business in Arkansas and New Mexico 
also, 

On December 31, 1911, the Company 
bad admitted assets $696,075.53, and 
about $9,000,000 of insurance in force. 
On December 31, 1912, it had admitted 
assets $722,445.03, and $10,391,324 of in- 
surance in force. On December 31, 
i913, it had admitted assets $901,551.20 
and insurance in force $11,347,722. On 
December 31, 1914, more than $1,000,000 
in assets and approximately $13,000,000 
of insurance in force were reached. On 
January 15, 1915, the Company took 
ever the Sam Houston Life Insurance 
Company, which gave it assets $1,641,- 
958.55, and insurance in force, $18,- 
625,085. On March 9, 1915, the South- 
land re-insured the business of the San 
Antonio Life, and on March 10, 1915, 
had assets, $2,009,240 and insurance in 
force, $24,885,600. 

Louis Linzmeyer Joins Company 

In December, 1913, Louis Linzmeyer, 
formerly of the Manhattan Life, having 
been with them some twenty years, 
came to the Southland under a five year 
contract as actuary and vice-president. 

The active officers at this time are 
as follows: 

Jas. A. Stephenson, president; Harry 
L. Seay, vice-president and treasurer; 
Louis Linzmeyer, vice-president and 
actuary; A. S. Doerr, vice-president; 
W. W. Collier, vice-president; J. W. 
Hurst, secretary; P. N. Thevenet, as- 
sistant secretary; Dr. Jno. S. Turner, 
medical director; Dr. W. A. Boyce, as- 
sociate medical director. 

“We acquired the Sam Houston Lifé 
by increasing our capital stock from 
$300,000 to $400,000 and placing the in- 
crease with the Sam Houston Life stock- 
holders,” said Mr. Stephenson. “We 
acquired the San Antonio Life by direct 
purchase of their business.” 





WASHINGTON APPOINTMENTS 
W. S. McPhail to Represent Massachu- 
setts Mutual—New Northwestern 
National Agents Named 
The Massachusetts Mutual Life has 
appointed W. S. McPhail agent at 
Washington, D. C. He will continue 
his connection with the American Real 
Estate Company, with offices in the 

Evans Building. 

Other Washington appointments fol- 
low: 

Northwestern National, I. 
burger, F. C. Giesking, L. S. Wells; 
Mutual Life, Harry S. Moore; Metro- 
politan Life, Samuel L. Lieb, Alexander 
B. Freburger; National Life, Henry E. 
Adams; Travelers, W. R. Collins, 
Charles S. Bell. 


K. Stras- 





APPOINTED RECEIVER 

J. W. English, president of the 
Fourth National Bank of Atlanta, has 
been appointed temporary receiver of 
the Empire Life Insurance Company, a 
Georgia corporation, with headquarters 
here. The order designating the re- 
ceiver was issued by Judge W. D. Ellis 
of the Fulton county superior court 
upon application of Judge J. R. Brown 
and other creditors of the company, 
filed in July of last year. The applica- 
tion upon which Judge Ellis acted was 
presented as an intervention on behalf 
of a New York contracting concern, 
which was erecting a building for the 
company in Augusta, Ga. 





CLAIM MISREPRESENTATION 

The Berkshire is resisting a claim in 
Rochester, N. Y., in the Supreme Court, 
the action being brought to recover ap- 
proximately $40,000 alleged to be due 
on insurance policies taken out by the 
plaintiff’s father, Fred H. Snyder, a 
paving brick broker, shortly before his 
death in January, 1914. 

The payment of the claim is resisted 
by the insurance company on the 
ground that Mr. Snyder misrepresented 
his physical condition when he applied 
for policies that were issued to him on 
January 9, 1914. 








TEN YEAR RECORD 





E. P. MELSON 
President 


JON G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 


Assets. of American National Jumped 
From $145,958 to $3,059,391 in 
a Decade 

The American National Insurance 
Company, of Galveston, is ten years 
old. Its record has been an unusually 
good one, as can be seen from the 
following record: 











End of Insuranc Pol i “ad i es 
Ss a se 

P —_ Year in Force - 
S Te... 5: a $ 2,606,950 eee 

220,714 ...... a . 7,891,543 | Participating and Nen-Participating 

302,958 ...... ae 11,433,311 

425,726 ...... 1908 ...... 17,641,519 

166,495 ...... 1909 |... 18°885,933 Special inducements fer 
1,053,058 ...... 1910 ’ 22'009.896 General Agency Contracts 
1,384,187 ...... 1911 ...... 29,367,725 
LG es ........ TT 34,560,130 : 
2,540,555 ...... 46,386,373 Home Office: ST. LOUIS, MO. 
3,059,391 ...... re 52,509,320 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 


; managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public 
a confidence apparently well deserved.” 








A COOD OPENING 


An old, well established, progressive life insurance company, with ll 
dividend record has good opening at PHILADELPHIA, coveiing Sn toe 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest ; 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 














Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions Attractive literature 


W. D. Wyman, President W. S. Weld, Supt. of Agencies 








The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 
Assets over One Million. 
Business received first eight months, 1913, over Eight Million 


(average One Million a month). 
We want a capable general agent for vacant office. 
important open territory. 








SPECIAL AGENCY OPENINGS 


FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 














The Travelers agents 

Good Way send out the following 

To Get slip to policyholders: 

Names The fact that you are a 

policyholder in The Trav- 

elers indicates your confidence in the 
Company. 

Assuming that you are willing to 
recommend our guaranteed low cost 
life insurance or accident insurance to 
vour friends, I should consider it a 
favor if you would kindly fill in the 
spaces below and enclose this slip with 
remittance covering your premium. 


Very truly yours, 
Agent 
1. Names of friends: 
WANES s 5 6 da cede awk eetecaese 
PN sa 0.46 & a hbo Ble 
ee OR TT Oe TEE CL 
pT PP TR TROUT 
Oe Cccécucekareheap ae ee a4 
Address ‘o Jabause cee ees 
2, Will you consider an additional 
policy on your own life? 
+ ere oot MCCHIOIE 6c000 e0% ? 
AGRE ink vce k bape die ebann? 
pS ee rer 
+ «x * 


At a luncheon given 

Don’t Be by Frederick A. Wal- 
Ashamed of lis, New York man- 
Your Profession ager of the Fidelity 
Mutual Life of Phila- 

delphia, and attended by managers of 
the Company from cities up-State, 
including Manager Long, of Rochester, 
Frank Sykes, f the Fidelity Mu 
tual publications, made a strong effect- 
ive talk about the life insurance pro- 
fession. Mr. Sykes said that the aver 
age earning of a life insurance man 
was greater than that of any other pro- 
fessional man. He referred to the col 


lege professor and public scliool teach 


editor o 


er as the lowest paid of all the profes 
sionals, despite their intellectual equip 
ment. He commented upon the low 
average earning power of the doctor, 
the writer, the lawyer, and referring to 





the life agent he said 
“Now, take our profession. It all de 
man. There is no busi 


average 


pends upon the 
ness where the earning power 
is’ so great and no limit to what that 


achieve, 





earning power can There is 
not one single reason why the life 
agent cannot tal every week. No 
obstacle can im except himself. 
And the energeiic, resourceful, hard 
working life insurance man can con 
gratulate himself that he is in one pro 
fession that is not underpaid; that when 
results he is properly reward 

Sykes said he had no patience 

he life man who apologized for 

an r ¥ or who made ex 

















cuses for his profession. It is the noblest 
of professions, he declared, and the 
agent should car: himself accord 
ingly 
‘IT have been connected with the life 
insurance business for eighteen vears,” 
he said, “and if I not proud of my 
company, of my ¢ ng, of my work, I 
would have gotten out long ago. Every 
life insurance man doing conscientious 
work should feel the same.’ 
Considerable discussion of the disa 
bility features of Fidelity Mutual Life 
policies took place It was pointed out 
that the Fidelity Mutual was the first 
company to incorporate the disability 
feature and other companies are rapid 
ly following suit 
* * 28 
Perhaps the most im 
A portant requisite of the 
Man's successful agent is a 
Appearance pleasil personal ap 
pearance, says the 
Federal Life in talking to accident and 
health men This should always re 


flect the good tone of the company you 
represent. You should always remem- 
ber that you are the chief criterion by 


which the prospect can judge the com- 
pany. A neat appearance therefore is 
a very effective card of introduction to 
your prospect. Any representative who 
is careless of his personal appearance, 
regligent of his dress, will seldom gain 
»dmission to the homes of desirable 
prospects. Be sure to explain every 
paragraph in the policy to your pros- 
pect. If there are ceriain restrictions 
point them out to him. Do not leave 
it for the claim adjuster to do when 
the first claim is made by not having 
full knowledge of the terms and condi- 
tions of his contract. The good acci- 
dent and health salesman will not over- 
look this point. 

You must know your business, your 
company and your policies thoroughly 
Use your policy first in the canvass, 
prepare the use of systematic selling 
of silent partners which will add ma 
terially to that increased debit which 
you are trying so hard to build. 

AGENTS MOB RESTAURANT 
(Continued from page 3) 
Armstrong law’s sections now under 
discussion, and that they should par- 
ticularly fight the attempt of any one 
company to modify the law to suit its 
own purposes. One speaker thought 
tiat Section 97 was the most important 
feature of the Armstrong law and that 
if it were changed now other companies 
would want changes made at intervals 
in the future when they thought such 

changes necessary. 
Suggested Amendment 

At the Allen office meeting it de- 
veloped that the Home Life, Penn Mu 
tual and a number of other companics 
were represented by home office officials 
at a meeting last Friday when a sub- 
stitute measure was suggested. A 
memorandum on this subject, written 
sy L. K. Passmore, of the Penn Mutual, 
and sent by him to J. S. Tunmore, of 
the New York association, was read. It 
follows: 

‘Senate Bill S05 we regard as de- 
structive to well-conceived existing leg 
islation and we strongly protest against 
this amendment in its present form. 
The relief of these companies recently 
mutualized does not demand its pas 
age. They will be granted adequate 
relief by the adoption of the follow 
ing amendment which we press upon 
your attention in the interests of an 
honest administration of life insurance 
ard the maintenance of proper competi- 
tion, namely: 

“Amend the present bill by strik'ng 
out from Section 97, ‘25 per cent. of the 
net premiums so received and calcu- 
lated, whichever is the larger’; and by 
inserting at the end of Section 97 the 
following: 

“If any stock corporation issuing and 
representing issuing non-par- 
ticipating policies exclusively in issuing 
a participating policy shall issue a par- 
ticipating policy or shall become a mu- 
tual company, it may incur a total ex- 
penditure exceeding the limits of ex- 
pense here nbefore defined by an amount 
not greater than the excess of one 
<1xth of the net premiums actually cal- 








itself as 





culated on business issued prior to the 
date of such change from the loading on 
such premium.’ 

“At the suggestion of our president 
we made the same suggestion to the 
chairman of the Senate Committee re- 
garding the amendment that we gave 
to our agents who are in Albany to-day.” 
MET.-PRU. ATTITUDE 

ON ALBANY BILLS GIVEN 
(Continued from page 3) 
eyholder. The net premium is practi- 
cally fixed by statute and is the same 
for all companies using the same inter- 
est rate. The result is that what the 
policyholder pays is determined by the 

loading the company charges him. 

The Metropolitan and Prudential 
have put low percentages of loading 
upon their premiums. In the Metro- 
politan it is about 15 per cent.; in the 
Prudential about 21 per cent. The 
larger figure of the Prudential is due 
to the fact that the Prudential former- 
ly did a participating business. In both 
companies this loading is steadily de- 
creasing. On the issue of last year in 
the Metropolitan it was only 11.9, and 
this results from the increasing propor- 
tion as years go on of the business in 
force to the new business written. 

The result or these low loadings has 
been low premiums to the policyhold- 
ers. These policyholders have had their 
dividends in advance. For this reason 
the accumulations of surplus in these 
two companies, in the Ordinary Depart- 
ment, has been much less proportion- 
ately than with the other companies. It 
was to encourage non-participating in- 
surance that Section 97 was so drawn 
as to eliminate the application of this 
measuring rod to their business. 

Do Not Intend to Increase Expenses 

The mutualization of these two com- 
panies brings them automatically with- 
in the provisions of this section, which 
was never drawn for the plans they 
have been pursuing and intend to con- 
tinue. Neither company intends to in 
crease its expenses. This bill has no 
such effect. The purpose of this bill is 
not to enable the companies to increase 
their expenses but to save their making 
a sudden cut in expenses. Thus unless 
this bill is passed the Metropolitan will 
have to make a cut of nearly a million 
do‘lars in the expenses for this year, 
and this in spite of the fact that its sav- 
ings in mortality will be four millions 
of dollars, none of which it is allowed 
by this section to use except to the ex- 
tent of the assumed savings provided 
by the statute. Unless this bill is passed 
there are but two things the company 
can do. It will have to increase its pre- 
miums and it will have to make a 
heavy cut in the agents’ commissions. 
Increasing premiums alone will not ac- 
complish the result, because the meas- 
uring rod is applied to the tetal busi- 
ness and increasing the premiums ap- 
plies only to the year’s new business; 
it cannot increase its premiums on old 
business. As far as regards the Pru- 
dential, while this year it might be un- 
affected by the measuring rod, it would 
be so affected in @ very few years and 
would have to increase premiums and 
cut commissions. 

The bill provides that the measuring 
rod shall be lengthened by providing 
that ¢he total expenses must be brought 
within the assumed mortality savings 
and the actual loading, or 25 per cent. 
of the net premium, whichever may be 











Write for information 





The Man Who Now Contracts With 
a medium sized, well established, PROSPEROUS, WESTERN, old 
line mutual life company in IOWA, NEBRASKA or KANSAS where 
PROSPERITY REIGNS, will PROFIT NOW and inthe FUTURE. 
Maximum Brokerage and Renewal 
‘: Contracts for Desirable Men  : 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Correspondence confidential 








the larger. This 25 per cent. of the net 
premium was determined upon first, be 
cause it is the standard loading recog 
nized by the Legislature as a proper 
one, as shown in Section 96. This 
standard is there fixed for the purpose 
of determining the amount of increase 
of new business a company may do 
over the largest amount issued in any 
one of the last three years, and this 
increase is fixed in the proportion 
which certain items of its expense 
bear to 25 per cent. of its net renewa! 
premiums. And the second reason fo: 
fixing 25 per cent. is that, as we hav 
shown, that is about the average load 
ing of participating companies. 

Section 96 is really the only Section 
in which the maximum renewal expe1 
ses that a company ought to incur is 
mentioned, but it relates to the amoun 
of insurance a company can write. 

Motive of Agents 

The bill is opposed by agents of th: 
participating companies with one single 
purpose, namely, to compel the Metro 
politan and Prudential to charge high 
er premiums and to discontinue the use 
of certain low-premium policies. This 
purpose is openly avowed. At the hear 
ing before the Insurance Committee it 
was freely admitted by the agents and 
their representatives that they feared 
the competition of the low premiums of 
these companies and feared that such 
competition would lead their own com 
panies to issue cheap policies and cut 
down their commissions. It was perti 
nently asked by one of the Senators of 
the committee where the public came 
in and whether it was not a good thing 
for the public to get cheap insurance 

This is really the question to be de 
termined by the passage or non-passage 
of this bill. Its passage will lead to 
cheaper insurance. The cost of insur- 
ance by participating companies is un 
reasonably high. It is based on a table 
of mortality which is absolutely in-on 
sistent with the facts and represents a 
very much higher mortality than the 
companies are experiencing. This is 
well known to the companies, because 
they have spent thousands of dollars 
in investigating mortality and have the 
results in what is known as the Medico 
Actuarial Table. 

As the law now stands no new mutu 
al life insurance company can be start 
ed in this State. The simple fact 
that the bill cures an injustice, pre 
vents an increase of premiums, puts all 
mutual life insurance cOmpanies upon 
the same plane and invites the forma 
tion of new ones. 

Any charge that the passage of this 
bill will result in raids upon the agency 
forces of other companies and unreas- 
Onable rate-cutting is negatived by the 
fact that both the Metropolitan and the 
Prudential now write all the business 
every year which the law permits and 
that no temptation whatever to attack 
other companies or their business or 
agency staff exists. 

Agency and Policy Statistics 

And we repeat that this bill is not de- 
signed to increase the expenses and 
that if it is passed neither the Pruden- 
tial nor the Metropolitan will increase 
its expenses. The sole aim of this bill 
is to prevent the necessity on the part 
of these companies of raising premiums 
to the public and decreasing commis- 
sions to the agents. These commissions 
are now very much lower than the com 
missions paid by other participating 
companies to their agents. It would be 
a gross injustice for the Legislature to 
refuse to pass this bill and to penalize 
these companies for mutualizing and 
turning over their assets to the policy- 
holders. 

The number of Metropolitan and Pru- 
dential agents in the State is over 4,000 

easily double the number of the regu- 
lar agents of all the other companies 
put together. The number of policies 
in force in the two companies in the 
State is about five and a half millions. 
The holders of these policies and these 
agents and the working people of the 
State who desire cheaper insurance are 
Ma interested in the passage of this 
ill. 
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U.S. LIFE SIXTY-FIVE YEARS OLD 


A BRIEF HISTORY OF COMPANY 








Dr. John P. Munn Has Held Office of 
President for Thirty-Five 
Years 





The United States Life Insurance 
Company of New York is celebrating 
its sixty-fifth anniversary. At the same 
time Dr. John P. Munn, president of 
the Company, has completed thirty-five 
years’ service in that office. 

The United States Life was incorpor- 
ated in February, 1850. John A. Stew- 
art, afterward and,for many years pres- 
ident of the United States Trust Com- 
pany, Was appointed actuary, and John 
Eadie, Jr., who had been active in the 
formation of the Company, was made 
secretary. On March 4, 1850, the Com- 
pany opened offices in 27 Wall street. 
The first policy was issued on the life 
of Theodore Frost for $2,000. In 1852 
the home office was removed to 40 Wall 
street, and in the following year Presi- 
dent Sheldon was succeeded by Joseph 
B. Collins, who held the office until 
1867, when at his death John Eadie 
was elected president. In 1870 John E. 
De Witt was made president, resigning 
in 1876 to become president of the 
Union Mutual] Life. James Buell, presi- 
dent of the Importers’ and Traders’ Na- 
tional Bank, succeeded him as presi- 
dent 

Re-insurance 

In 1870 the Company re-insured the 
Ben Franklin Life, and in 1872 the 
United States Life took over all the 
business then outstanding of the Inter- 
national Life Insurance Company. In 
the following year the Company re- 
moved to 261 Broadway, where it re- 
mained until it took possession of its 
present offices at Broadway and Cham- 
bers street, New York. 

When Mr. Buell died in 1880, he was 
succeeded by Timothy H. Brosnan, a 
popular insurance man, and he in turn 
was succeeded in 1886 by George H. 
Burford, who retired in 1902 because of 
ill health, Dr. John P. Munn being 
elected president. Dr. Munn was prom- 
inent in the financial world, in educa- 
tional and professional circles, and un- 
der his administration the United 
States Life grew to its present promi- 
nence. 

Other Officers 

William H. Porter, vice-president of 
the Company, was formerly president 
of the Chemical National Bank. C. P. 
Fraleigh is second vice-president; 
Richard E. Cochran is third vice-presi- 
dent; A. Wheelwright is secretary; J. 
L. Kenway, assistant secretary; George 
W. Hubbell is actuary, and I. M. Dean 
and E. W. Christy are supervisors of 
agencies. 

The United States Life has assets of 
$7,865,990. It was one of the compa- 
nies which made a gain in new insur- 
ance during 1914, its increase being 
more than 10 per cent. 

It has paid to policyholders more 
than $40,000,000 since organization. 


GOV. HANNA ON INSURANCE 


Ten Billion Dollars Saved Unselfishly 
to Provide Comforts and Neces- 
sities for Others 


Governor Hanna, of North Dakota, 
has written a letter to the policyholders 
of the Northwestern National, pub- 
lished in the Northwestern National 
News, which makes the following in- 
teresting comments on life insurance: 

“No one fact can give greater satis- 
faction to any man who has a broad 
interest in the general welfare, than 
the enormous growth of the life insur- 
ence funds which have accumulated in 
this country during the past four or 
five decades. Nor is there any greater 
(r more striking monument to confirm 
our altruism than this enormous 
amount of security, put aside often at 
a serious sacrifice by the men of 
America for the protection of their 


wives, their children, and their busi- 
ness obligations. 

“Ten billion dollars saved unselfishly 
to provide comforts and necessities for 
others! It is an accomplishment in 
which we can take a thankful pride, 
and through which we can regain our 
faith in our fellow men, even shaken 
as it is by the dread spectacle abroad. 

“Our country has prospered by great 
strides. We have grown wealthy; we 
have spent with a lavish hand; we 
boast of purchases of the luxuries of 
the world; the choicest teas of Asia, 
the precious stones of Africa, the toys 
of Germany, the silks and wines of 
France. Think of our cwn automobile 
industry alone. What a large propor- 
tion of our expenditures are for indul- 
gences, luxuries, waste—or worse! 
Then consider the contrast of a life 
insurance policy. Here is represented 
the best item of the annual expense 
account. It speaks for conservation as 
cpposed to waste, for thrift against ex- 
travagance, for self-denial instead of 
indulgence, for practical proof of a 
man’s love and affection, and the preser- 
vation of his dearest ideal—the home. 

“In addition to the death benefits of a 
life insurance company, the current 
assets of an institution organized on 
the principle of Northwestern National, 
are in constant and active service in 
building up and promoting the welfare 
of the communities from which it ob- 
tains its business, It adds to our prosper- 
ity and our happiness while we are alive, 
and gives to loved ones when we are 
gone an estate which we could not of 
ourselves have accumulated, and which 
is limited in amount only by the re- 
striction which we impose in limiting 
the size of our policies. Is our con- 
science clear when we measure our 
love and our duty in terms of the life 
insurance which we carry? Every man 
who has a family depencent upon him 
should aim to leave an estate whose 
annual income will be as nearly as pos- 
sible equivalent to his own earning 
capacity. Measured by this standard, 
are you doing your full duty? It will 
be too late to consider this important 
matter when you are sone. The map 
who carr‘es less life insurance than 
he ought to carry is cnly a little bit 
less culpable than the man who car- 
ries no insurance at all. Now is the 
time to think about it.” 


HOME OFFICE PROSPECT BUREAU 


Some Interesting Figures From Mutual 
Benefit Life Insurance Company— 
$644,612 Applications Written 


The following extracts are from the 
annual report of the Home Office Pros- 
pect Bureau, of the Mutual Benefit, 
covering the year 1914: 

Applications written as 
direct results of 

Prospect Bureau 


DOGG: cacasicaues $644,612 
Insurance placed in 

WD. bao awe e Sew $482,112 
Insurance cancelled 

SONS 4B) ic evicns 45,000 
Insurance declined at 

home office ..... 27,500 
Insurance issued in 

December, 1914, 


but not reported 
paid for on Decem- 
ber 31, 1914 .... 90,000 


$644,612 $644,612 
(a) Net cancellations amounted to 
$30,000 of insurance on two lives. More 
than one policy was issued on six lives; 
part of the issued policies were placed 
in force and $15,000 of the issued poli 
cies were returned for cancellation. 
With the exception of one application 
for $15,000 declined on the findings of 
our microscopist, the largest amount of 
insurance rejected by the Company was 
for $2,500. Of 130 applications written, 
cnly nine were declined for insurance. 
The average policy applied for was a 
fraction less than $5,000. The applica- 
tions ranged from the Company’s mini- 
mum limit of $500 to the maximum on 
ene life of $100,000. Both of these 
limit policies were issued and placed 




















METROPOLITAN LIPE INSURANCE 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 

The Company By the People 

For the People 

The Daily Average of the Company’s 
Business during 1914 was: 

626 per day in Number of Claims Paid 


8,040 per day in Number of Policies 
Issued and Revived. 

$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$161,826.87 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Capital and Surplus... 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
LARGEST - STRONGEST 
Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1914; 


$11,138,324.57 
9,410,670.62 
1 653.45 
046.00 
. 933.48 
$1,.250,000.00 annually 





GOOD TERRITORY FOR LIVE AGENTS 








OF THE 





WiFE INSURANCE COMPANY 


DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 
LIVE ACENTS 
as are offered by the Policy Contracts 


WILLIAM N. COMPTON 


Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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OF GOSTON MASSACHUSETTS 








Life Insurance and Texas 











Texas has more than four million people, made up of 
home grown population and the best selections from other 
They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 


DALLAS, TEXAS 





by the bureau for results unless reports 


The insurance placed in force in 1914 
is greater than last year’s paid for busi- 
ness of twenty-one Mutual Benefit Gen 


cations written .$1,634,187 


Policies cancelled 182,500 


Open ... 90,000 


$1,634,187 $1,634,187 
No effort was made by “follow-up” 


leters to secure information regarding 


overdue unreported prospects The 
bureau was dependent on reports of the 
agencies for knowledge of business 
written. No doubt, there have been 
other applications secured as direct re- 
sults of Prospect Bureau letters which 
have not been reported to the home 
office. 


CHEROKEE LIFE FIGURES 

The Cherokee Life, of Rome, Ga., paid 
for $6,614,000 business last year; and 
issued $6,902,500. 
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phone 2497 John. 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


MERGERS 
Passing from the stage wherein an. 
nouncement was made at close inter- 
vals of the organization of a new life 
insurance company, Texas now comes 
prominently to the foreground with an- 
nouncements of the amalgamation of 
number of its local life companies. 


TEXAS COMPANY 


While the organization of the many 
Texas companies was promoted with 
the expectation of continuing in busi- 
pess, it was generally felt among life 
insurance men of the Lone Star State 
and elsewhere that the number of com- 
panies organized was greater than 
could be successfully operated with in- 
dividual plants and that within a few 
years consolidations would be effected, 


which would materially benefit the 
whole _ situation insurance-wise in 
Texas. 


The absorption by the Great South- 


ern Life of Houston, of the Lone Star 
Life of Dallas, the amalgamation of 
the San Houston Life of Dallas with 


the Southland Life of Dallas, and, still 
later, the absorption by the Southland 
Antonio Life, the 
Temperance Life 
of Dallas with the Southwestern Life 
of Dallas, and the passing of control 


of the San 
merger of National 





of the American Home Life of Fort 
Worth, Texas, into the hands of the 
International Life of Missouri, within 


short period of time, 
the speedy realization 
thoughts expressed by leading 
and their desire to con- 
in that State. 


a comparatively 
is indicative of 
of the 
underwriters 
serve the business 

The present agitation for the amend- 
ment of the Robertson Investment law, 





which made possible the organization 
of a large number of Texas companies, 
through the withdrawal of foreign com- 
panies, no doubt furnishes the incen- 

for the recent mergers in order 





hat the local companies, in the event 
of return of foreign companies, will be 
of sufficient size and prominence to 
cope successfully with the older com- 


panies in the selling of life insurance 
protection. 

This movement ac- 
claims loudly the integrity and wisdom 
of the officials of the companies inter- 
ested, deserving of great 
credit for service rendered their pro- 
fession. The names of Carlton, Steph- 
enson, Seay, Doerr, Vardell, and 
Cathles are and will be prominently 


amalgamation 


who are 


identified with the insurance history of 
the Lone Star State. 

There is plenty of room and a warm 
welcome afield for Texas companies 
which are ably officered and whose 
affairs are wisely administered. 

* * * 


THE COURANT COMES HALF WAY 

The old-established Hartford Courant 
takes a common-sense view of the 
plaint of life insurance men that city 
editors and managing editors will not 
give enough space to life insurance 
news. It accepts the challenge half 
way, begins the printing of an insur- 
ance page, and makes the following 
comments: 

The insurance men of Hartford, 
life, fire, accident and all the rest, 
have reason to know that “The 
Courant” welcomes good insurance 
stories. Hartford being an insur- 
ance town, its citizens like to read 
these “stories,” so they may not be 
quite so much in the nature of ad- 
vertising as they would be in less 
favored communities. Indeed, if 
there is any complaint at all, it is 
that the insurance men do not fur- 
nish as much good news as they 
might. The old idea that “the pub- 
lic isn’t interested” in this or that 
office change or in this or that pe- 
culiar case was exploded long since. 
Insurance is full of good “human in- 
terest stories” which a live news- 
paper, particularly in an insurance 
town, would welcome. The trouble 
is that not all insurance men appre- 
ciate this. They may pass the story 
around among their intimates or 
prospects but forget that it would 
make “mighty good reading.” 

It may be added, modestly, that 
one reason for establishing the in- 
surance department in “The Cour- 
ant” is to bring out some of these 
good. stories. Whether they are 
sent in by an office, an agent or an 
association of agents, they will be 
well received. Of course legitimate 
advertising in the columns next to 
reading matter is very valuable to 
the advertiser. That goes without 
saying, sO we are not saying it. 

So here’s greeting to the local in- 
surance men with the hope that 
they will co-operate in making 
these columns live reading—much 
as they are making the sporting 
columns such live reading. 

There is no reason why other daily 
papers should not follow The Cour- 
ant’s lead. Of course, it is not always 
possible to make the insurance page as 
interesting as the sporting page, but 
surely it can be rendered more attract- 
ive than the automobile page, the pure 
food page, the board of education page, 
or some of the other departments, which 
appeal to managing editors as neces- 
sary, even if passed with a glance by the 
majority of readers. 

Dr. David Starr Jordan, chairman of 
the International Peace Committee of 
the World’s Insurance Congress, an- 
nounces the additional appointments to 
his committee as follows: 

Darwin P. Kingsley, president New 
York Life Insurance Company; Oscar 
L. Strauss, New York; Prof. Josiah 
Royce of Harvard University; Dr. 
James MacDonald, editor of the Toronto 
“Globe.” ; 








[ The Human Side of Insurance 
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GEORGE A. FRENCH 


George A. French was elected as- 
sistant secretary of the New Hampshire 
Fire Insurance Company at its last 
meeting. 

Mr. French entered the employ of the 
Company as a clerk twenty-six years 
ago, and for the last twelve years has 
been located at Philadelphia as its 
special agent for Eastern Pennsylva- 
nia and Maryland. 

Mr. French is a son of John C. 
French, the founder of the New Hamp- 
shire Fire Insurance Company, from 
the beginning its secretary and man- 
ager, and for years, until his death, its 
president. 

The new assistant secretary brings 
to his new position a wide and practi- 
cal experience and proven ability and 
will be a valuable addition to the home 
office force. 

* * om 

Peter Kiernan, of Rose & Kiernan, 

Albany, is in Bermuda. 
x ” x 

Charles E, Brewer, the new registrar 
of the Mutual Benefit, has been with 
the Company since 1889, and for sev- 
eral years past has had charge of the 
valuation division of the mathematical 
department. 

> . . 

R. Jeter Jones, State manager of the 
Metropolitan Life, died recently in 
Jacksonville, Fla., his death being due 
to complications following operations 
for appendicitis. He was thirty-nine 


years old, and came to Jacksonville 
from Richmond, Va., in 1911. 
7. * ” 


Edwin Duffey, who is a member of 
Dickinson & Duffey, attorneys for the 
American Surety Company in Cortland, 
N. Y., has been appointed Commission- 
er of Highways by Governor Whitman 
to succeed Mr. Carlisle. Mr. Duffey im- 
mediately sent his resignation to the 
American Surety Company so _ that 
there could be no criticism of his sure- 
ty company connection. In discussing 
the new appointment, a representative 
of the American Surety Company said: 
“We do not believe that the shameful 
way in which surety men have monop- 
olized all contract bonds in the High- 


way Department will be repeated. Ab- 
solute fair play will be Mr. Duffey’s 
motto. Premiums covering the various 


highway officials are chargeable to the 
State of New York as are all public 
officers’ bonds. The American Surety 
Company wrote Mr. Duffey’s $25,000 
bond as Commissioner of Highways. 
Within a week it wrote five or six 
bonds for new appointees on the 
Canal.” 
* * * 

William H. Hotchkiss, former Insur- 
ance Superintendent of New York, is 
acting as Governor Whitman’s special 
commissioner, in hearing the case 
against the prosecutor of Haverstraw, 
N. Y., for neglect of duty in the New- 
man-Cleary murder trial. 


A. M. Stewart, manager of the Re 
insurance Clearing House, which is to 
begin operations on April 1, its offices 
being at 82 Beaver street, New York 
city, has had a long and honorable 
career in fire underwriting. He began 
as a local agent in Reading, Pa., in 
1871. Next, he joined the old Phenix, 
of Brooklyn, as a special and held vari 
ous positions with that Company, be 
coming assistant general agent and 
finally general agent of the Eastern de- 
partment of the Company. In 1910 he 
resigned from che Phenix. He became 
president of the Jefferson Fire of 
Philadelphia serving until that Com 
pany re-insured in the Firemen’s Fund 
Later, he was elected vice-president of 
the Citizens of Baltimore, remaining 
with that Company until it re-insured 
in the Niagara. It will thus be 
that Mr. Stewart knows a thing or two 
about re-insurance. His experienc: 
should make him a valuable man fo) 
his new position. It is said in some 
quarters that the new clearing house 
will not excharge business in the con- 
gested centers of the large cities, but 
one of the leaders in the clearing 
house said that it was too early to 
talk about that feature yet as all of 
the plans of the clearing house have 
not yet materialized and those already 
made are subject to change. A definit: 
statement regarding the plan of opera- 
tion will be made at a later date. 

* 7 * 
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J. H. Washburn, formerly an agent of 
the Metropolitan Life in Mexico, is now 
living in Syracuse. With other Ameri 
cans he had to flee from Mexico City, 
returning to America from Vera Cruz 
He says he will go back to Mexico City 
when peace reigns there again, if it eve! 
does. In describing his experiences he 
says: 

“When the bombardment of the city 
began, the city prison was emptied of 
the most desperate and cruel men that 
ever lived. Looting and rapine was go 
ing on al] over the city. 

“We could not leave our home. Wé 
piled furniture, boxes and everything 
else that was movable up against the 
doors. I buckled on an ammunition 
belt with 250 rounds of cartridges, placed 
a similar belt about my wife, gave her a 
heavy army revolver and took a rifle 
myself. We could hear firing and shout 
ing on all sides. 

“I took up a position of vantage, fac 
ing the barricaded door. My wife was 
behind me. We were desperate and 
practically resigned to death. ‘I shall 
kill the first Mexican that appears at 
that door,’ I told Mrs. Washburn. ‘It 
may mean our death, but it is the only 
hope.’ 

“There was nothing weak or faltering 
about Mrs. Washburn. She replied 
quickly, ‘I hope they don’t come, but if 
they do I shall be right here with you 
and I shall make as good use of this 
revolver as I can before we are killed.’ 

“We owe our lives to the fact that not 
a dead soldier was found near our home: 
No one came near us, although we stood 
our vigil for many hours, neither dar- 
ing to sleep or move away from the 
positions we had taken. Within 
than half an hour fifty shells burst in 
the vicinity of our home. For ten days 
this incessant bombardment was kept 
up, and as our home was in direct line 
with the palace, the object of the bat- 
tery fire, we listened to the death music 
of those shells night and day.” 


le 55 


Stanley L. Otis, secretary of the 
Workmen’s Compensation Service Bu- 
reau, read an interesting paper on “The 
Making of a Manual,” before the Fire 
Brokers’ Association of New York re- 
cently. 





A hearing on the Hammond fraternal 
insurance bill was held in Trenton on 
March 23, 
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SPECIALS HOSTS TO AGENTS 


ALBANY FIELD CLUB DINNER 
Good Fellowship at Get-Together Meet- 
ing—Long Credits Criticised 
by Board President 
The Albany Field Club, composed of 
about sixty special agents traveling 
Eastern New York, and adjusters who 
manage to keep reasonably busy in that 
rritory, entertained the local agents 
of the city at a banquet in Albany on 
Friday night of last week. Specials 
and locals in some parts of this State 
» like the lion and the lamb, but in 
» State capital they are so close that 
iey will even lend each other um- 
brellas on a cloudy day. James A. 
Swinnerton, secretary of the Conti- 
Le aaah. represented the home office 
contingent; Henry D. Appleton, first 
deputy superintendent of insurance, 
represented the Department, and most 
of the leading locals were on hand to 
help furnish the atmosphere—and the 

applause, 
Club Started Three Years Ago 
The Albany Field Club has made a 
hit. It is a serious organization that 
educating its members. Once a 
onth there is a meeting and interest- 
points about forms and 
ency matters are illuminated by some 
speaker who is an expert. John B. 
of the Boston, is president; Bert 


losses, 


Vacey, 


Maxson, of the Continental is orator; 
Charles Hoyt Smith, of the Liverpool 
& London & Globe is secretary; and 
cther well-known field men are active 
ind enthusiastic. The idea of the club 


originated with Percy Ling. 
banquet started with a 
everybody in good humor. 
President Dacey then introduced Wil- 
n T. Byrne, a brainy young lawyer 
th a silver tongue. Mr. Byrne made 
me comment on the insurance con- 


rhe cabaret 


ch put 


He did not think it was simple 
ind clear enough. In fact, he believed 
that it is Greek to most policyholders 


that much friction could 
with a plainer contract. 

He paid his respects to insurance 
men, saying that Albany is proud of 
t that they represent the best type 
of citizenship. 

President Griffith’s Talk 

Mr. Byrne was followed by President 
Griffith, of the Albany Board, who had 
considerable to say about credits, a 
subject that is interesting every agent 
in the State. He declared that condt- 
tions had become so acute that if an 
agent goes into a business man’s office, 
with the original intent of making a 
collection, he gets rattled, looks shame- 
faced and will discuss everything from 
the battle of the Dardanelles to the 
beet sugar crop of Colorado before get- 


and he thought 
eliminated 


ting down to the real object of his 
visit. He did not think that such a 
situation should exist. It was not so 


in other lines, and he did not see why 

isurance should be made the goat. He 
commented on the relations between 
the company and the agent, declaring 
that agents are giving a high class of 
service to companies, and are particular 
for their own reputation that no bad 
risks go in under false representation 
in the daily report. 

Mr. Appleton made a 
expressing his pleasure in 
the specials and agents. 

No Need for Electric Light 


remarks 
with 


few 
being 


Secretary Swinnerton, of the Conti- 
nental, made a clever talk, in which 
he discussed factiously the fire record 
of Albany and Troy. He said that 
some cities in Eastern New York did 
not need any electric lights at night 


because there was generally a fire in 
progress which kept the streets illumin- 
ated. 

Bert Maxson, of the Continental, 
briefly sketched the history of the 
Albany Field Club and its objects. 
William C. Rose, of Rose & Kiernan, 


was asked to recite “Modjeska in 
Camille.” It is a mining camp poem 
about a couple of frontier characters 


whose histrionic education was received 
in burlesque houses, and when they 
saw the tragey queen in trouble, about 
to be deserted by Armand, her lover, 
they rushed to her rescue, putting the 
audience in a panic. When Mr. Rose 
tires of fire insurance Mr. Belasco will 
be glad to welcome him. J. M. Caro- 
thers and E. H. Hornbostel were among 
other speakers. 

Clarence Axman, editor of The East 
ern Underwriter, answering Mr. Byrne, 
said that the fact that policyholders ac- 
cepted policies without reading them 
was the greatest tribute possible to the 
fire insurance companies and their in- 
tegrity. He did not think “the policies 
were all Greek” to the public, nor could 
they be so as long as Mr. Appleton and 
other able representatives of the insur- 
ance departments passed on new poli- 
cies which could not be issued without 
their approval. 

The Diners 

A full list of those present follows: 

Henry D. Appleton (The Man You Run 
to When In Trouble), James A. Swin 
nerton (He Never Loses His Smile), 
John B. Dacey (Mr. President), Charles 
Hoyt Smith (The Gibson Man), Edga 
M Griffith (Also, Mr. President), Alex 
ander J. Bates, W. W. Lenox (The 
Use and Occupancy Expert), W. C. 
Rose (Richard Mansfield Was No 
jetter), F. L. Owen ( H. A. Smith is 
His Hero), F. A. Van Duzer (Why Not 
Insure With a Local Company?), R. F 


Van Vranken (Home, Sweet Home), 
E. C. Jesup, Alexander J. Young, R 
V. De Witt Walsh (The Clubman), and 
Goldsmith C. Stephens, Bert Maxson 
(Very Much Present), W. N. Van Als- 
tine (Custodian of Flowers), B. S. Crit- 
tenden, John V. McHarg, M. A. Kunz- 


inger, Joseph H. Mayers (Roots for the 
Honeymoon Haven), H. F. Lesch, F. C. 
Naulty, and R. M. Carothers (A Son 
of His Dad), Clarence H. Russell (Not 
Responsible for His First Name), A. 
J. Halsey, Roy Ling (Envies Paderew- 
ski’s Hair), Thomas F. Rice, F. A. 
Ramsay, H. L. Hill, George E. Cantine, 
L. C. Shaul, George S. Tomkins, J. M 
Carothers (Of That Old Guard), E. H. 
Hornbostel (A Name You Can't Forget, 
Nor Can You Spell It, and who is the 
champion swimmer of the special 
agents), C. A. Porth, Arthur Birch- 
enough, C. E. H. Van Allen, R. H. Moore 
(His Check Signature Is That of a 
Trust Magnate), G. W. C. Farrington 
(He’s From Peabody, Mass.), J. E. Poole 
(His Office is a Special Agents’ Club), 
A. T. Lovett (The Judge, Sah!), E. J. 
Dignum, Mr. Wight, and George H 
Russell. 


BLURRED STAMPS 
Insurance Company to 
in New Jersey—Court’s 
Decision 
The Court of Errors of 
has affirmed the finding of 
cellor Stevens in a suit involving a 
rubber stamp guaranty. Vice-Chancel- 
lor Stevens had decreed the eliminaticn 
from the policy of a “rubber stamp 
guaranty,” on the strength of which the 
insurance company had ‘aimed lia- 


Causes 
Case 


Lose 


New 
Vice-Chan- 


Jersey 


dise 


bility for loss when the premises coy 
ered by the policy, 101-103 Mechin‘ec 
street, Jersey City, were destroyed by 


1910. 

which destroyed 
the German 
ince Company refuse] 
because, contrary to 4 
guaranty stamped on the policy, tle 
premises were not occupied “exclusive 
ly for dwellings above the first or grade 
floor thereof.” 

In his opinion the vice chancellor de 
scribed the guaranty stamped on the 
policy as “very much blurred and al- 
most, if not quite, unreadable.” 


fire on November 20, 

Following the fire 
Mr. Seymour's property 
American Insur 
to pay the 


loss 





4 ance. 





ce F [ew 


& If you wish to simplify the problem 
+ of your Agency perplexities a visit from : 
K our Special Agent will prove of assist- 
He comes from a Company 
“ whose transactions have always been 
a conspicuously honorable—a Company 
whose PAST is attested by its record at 
= Baltimore, San Francisco, Chelsea and 
2 Salem; whose PRESENT is vouched by 
its resources and its good name; whose 
FUTURE is warranted by the pre-emin- 
: ence attained among the Companies 
organized in forty years and by its 
achievements during the worst period 
known in the annals of fire insurance. 
A NATIONAL UNION Special Agent will, if you wish, talk 
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= with you about your business resolutions for the New Year. 
S Discuss ways and means for improved efficiency. He will glad- 


ly assist you in your plans. He will tell you about NATIONAL 


rt UNION service, facilities, courtesy, NATIONAL UNION respecta- 
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4 bility—in short,whe’s the man on the ground with a service to 

4 perform for both of us. 
SUSETECETSETLCLEL LEE BEE 
«|| OPPORTUNITY ENTERS WHEN THE | 
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PLANS OF A HARTFORD COMPANY 


Automobile Insurance Company Ex- Adjustment of the loss on the 
pands—E. J. Perrin to Supervise Lumber Company’s yard No, 3 at Woe. 
New York and New Jersey Cal., destroyed by re March 4, | 
been completed, the insurance loss be 
The Automobile Insurance Company, ing $135,091 Insuran $150.0 
of Hartford, has made formal applica- was carried on lumber, says the Unde 
tion to the New York and Suburban writers’ Report Of this amount t 
Fire Insurance Exchanges for permis- stock companies covered for $135 
sion to write fire business in New York the Manufac turing Woodworkers’ 
and New Jersey. As soon as the neces- derwriters of Chicago carrying the 
sary acceptance has been accomplished, maining $15,000. The loss on this i 
probably some time in the coming was adjusted for $74,075. On the equip 
week, the Company will enter these two ment item there was $74,000 insurance 
States for residential fire risks n the stock « vanies, and $10,000 
The Automoble Insurance Company Tried by the Manuta turing Woodwork 
is one of the affiliated companies of ers’ Un s Loss under t 
the Aetna Life, Morgan C. Bulkeley item wa for $61,01¢ Use 
being president both corporations. occupancy insurance for $30,0 
The New York and New Jersey fire also carried on the loss, t adjustme 
business will be under the direct super- of whi Ss proving one ¢ he mos 
vision of Edw. Perrin, Jr., in addi- teresting of the kind eve alled for or 
tion to the departments at present un- the Pacific Coast 
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SLIDING SCALE SCHEDULES 


DRUGGISTS’ CO. 


Letter of Protest to Department Throws 
Light on Its Antagonism to 
Rate Law 


WERE DENIED 


In view of recent activities of the 
American Druggists’ Fire Insurance 
Company, at Trenton, the following let- 
ter written by the Company some time 
ago to the Department of Banking and 
Insurance, and never before published, 
is interesting: 

“We would respectfully submit that 
our basis schedule is not in conflict 
with the law (Ramsay Act), but, not- 


vithstanding that we are anxious to 
comply with the law, in removing so 


far as possible all sliding scale charges. 

“In your letter you state that com- 
panies filing schedules which do not 
contain a sliding scale have a rigiut 
io complain when other companies file 
scales which do contain sliding sched- 
ule. May we submit for your consider- 
ation that in our opinion the law does 
not contemplate that one company 
should have the right to complain about 
the manner in which other companies 


conduct their business, so long as, of 
course, they comply respectively with 
the law itself? We are all well aware 


of the fact that the general companies 
operating in New Jersey under one and 
the same schedule are not at all pleased 
19 see us doing business because we do 
not make the exact same charges. We 
are certain too that if these companies 
acting through the New Jersey actuarial 
or rating bureau could make use of 
your department in driving us. from 
the State they would take great pleas- 
ure in doing this, but we are sure that 
your department will not lend itself 
to any such aim. 

“We believe that a careful considera- 
tion of the various schedules as filed 
ior the other companies will also dis- 
sliding schedules. In fact, we 
never yet come in touch with a 
basis schedule which did not provide 
for such differential scale to take care 
of conditions which of necessity are 
varying in degree and cannot be spe- 
cifically reduced to a certainty with 
reference to such varying degree 

Special Conflagration Hazard 

“If we understand correctly your 
principal objection is to that part of 
cur basis schedule which provides for 
conflagration ‘hazard’ and we 
believe that you are certainly justified 
in asking that we endeavor to reduce 
this to a certainty. We want to do so.” 


close 
have 


‘special 


ENVIRONMENT CHARGES 


Filed by Atlee Brown With New Jersey 
Insurance Department—Some 
New Features 


The new environment charges of the 
New Jer tating Expert, filed at 
Trenton, are interesting to underwriters 
A charge of one dollar is made for 
vacant buildings or idle manufacturing 
plants when conditions of new or re- 
occupancy would require more than 


sey 


ordinary alterations and repairs; or 
properties remote from railroad and 
shipping accommodations originally se- 


lected for water power facilities or 
lower cost of suburban or country 
labor; or idle manufacturing plants or 


both with a limited occupancy in parts; 
buildings in locations where the orig- 
nal advantages of natural resources 
of raw stock may be depleted or ex- 
hausted; migratory occupancy; or 
buildings where the original purposes 
of the location may be largely removed. 
Other charges follow 





plant 
Charge 50 


betwee the 


the difference 
rate and the 


cent. otf 
lowr 


per 


Class 


inaccessible 
on one or all 
partment 


sides for public hire de 
apparatus or operation of 











private fire brigade. 

Charge each side one-quarter of dif 
ference between Class Town rate for 
Class A, B, C, D, E, EE, F, FF, and 
the charge for outside of protection. 

Note.—No charge to be made when 
Public Fire Boat protection is readily 
obtainable. 

4. Boardwalk Property, other than rein 

forced concrete hotel buildings and 
hotel contents .... cceccese . oe 50 

Density of Population, congested neigh 

borhood or general lack of intelligence 

is to fire prevention ordinances and 


sanitary requirements: 

(a) Buildings mainly of brick or stone 

COMSEFUCTION 2... cece ee ences -10 

Contents . 25 
construc 


(b) Buildings mainly of frame 





LOCOMOTIVE FORM 


Insurance Coverage Includes While 
Engine is on Piers and Floats— 
Rate 25 Cents 

Rates on $1,439,375 insurance of the 
Undercliff Terminal & Warehouse Co., 
of Edgewater, N. J., premium $11,676, 
have recently been filed in Trenton. A 
number of policies of $10,000 each were 
written on each locomotive. The loco 
motive rate is 25 cents; and the form 
in part follows: 

“It is understood and agreed that this 
policy covers all loss or damage re 
sulting from fire to the locomotive above 
cescribed, while it is in operation or 
iaid up anywhere in the above descr.bed 
premises, including while it is on the 
pliers owned by the assured or on rail- 
road floats tied up at such piers outside 
of any building or shed. 

“Privilege granted to use coal or pe- 
troleum for fuel and the use of wood 
for kindling purposes is also permitted. 

fuel for use in 
above described 
thereon or about 


“This policy covers 
the operation of the 
locomotive contained 
same, 

“Privilege to do such work and use 
auch materials as are usual to operation 
of a locomotive; to operate at all hours 
ond to make necessary alterations and 
repairs.” 


column in the New 
more widely quoted 
America, was for- 


F. P. A., whose 
York Tribune, is 
than any column in 
merly an insurance man. He says that 
ene reason that he is a good column 
conductor is that he was a mighty poor 
insurance man. 


Banking and just made public is that 
of H. Billetter, of Philadelphia. Mr. |© 
Billetter will be remembered as the 
enterprising broker who was going to 
tell the business men of Summit, N. J., 
all about rates and what they should 
ray for their insurance, although he 
lad negiected the formality of getting 
a Jersey license. Now, the is prepared 
ts speak anywhere from the Palisades 
to the Delaware with the knowledge 
that if he makes a convert in that terri- 
lory he can place his insurance. 
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424.649 «6 


DIES IN WORKHOUSE 
Frank W. Anthony died last week in 





“Ties 364 46 


NEW HAMPSHIRE~ 











the New Castle County Workhouse, 

where he was awaiting sentence in re- Hees 

lation to Delaware insurance com- 

panies. Death was caused by heart FIRE INSURANCE Co 
trouble. i—- — T : 





4.069.140.67 1.252.267.06 







Anthony, with his son Claire, and 4.310.636.19 | 1.287, 058.25 _ 
tonald F. Brennan last week pleaded Se ee 


3.196.017.46 | 
5,553. 270.70 
5.725.609 34 
~_ 6.097, 887.20 


fuilty to a charge of fraudulently using 
the mails in connection with the opera- 


1510 .064.23 
3 





1,700,761. 60 














tion of three fake fire insurance cem. 6.250,526.89 | 1.703.433.67 
panies in Delaware. 6.350,079.09 | _1,725.713.78 

A $75,00 fire occurred in St. Louis, TOTAL LIABILITIES $3.149.365.31 
Mo., last Friday when the American POLICY HOLDERS SURPLUS $3, 200,713.78 
Fixture and Show Case Company’s ‘ 4 
plant was partially destroyed. 








Incorporated A. D. 1822 


The North River Insurance Company 


Statement, December 31, 1914 
Capital 


$500,000.00 


Surplus to policyholders Assets 


$1,134,980.17 $2,862,188.95 
CRUM & FORSTER, New York General Agents 


Reserve for all other liabilities 


$1,727,208.78 








Insurance Company of North America 
ae PA. 








Marine 


and Inland 
Transportation, 
Motor Boat, 


Fire 


and Tornado 


SVORTH: 





Rent. Lease. Use AIM E eae > Tourist Floater, 
a Automobile 
and Occupancy ee oF «> Floater, Parcel 
> PALE Post 








EUGENE L. ELLISON, President 
BENJAMIN RUSH, Vice-President 
T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O. PLATT, 2nd Vice-President 
SHELDON CATLIN, Ass’t Secretary 











Office 


PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 
PENNSYLVANIA : 

Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 


With over twenty-five years continuous experience, we are thoroughly qualified to 
properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


Office 
NEW JERSEY 
Stone Harbor and Haddonfield 
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UNEARNED PREMIUM RESERVES 


NOT EASY TO FIGURE THEM 





Difficulties Explained in New York In- 
surance Department’s Report 
on First Bulgarian 


One of the most complicated records 
1 a re-insurance company to keep is 
it of the unearned premium reserve. It 
difficult to prevent errors in prin- 
ciple from creeping into a company’s 
method of compiling this , liability. 
Some light on unearned premium re- 
rve calculations is shown by the New 
ork Insurance Department’s report on 
United States Branch of the First 
Bulgarian Insurance Company, of 
Roustchoul, Bulgaria, of which Snow & 
Yhieme are managers. The Company’s 
iotal ledger assets here are $1,444,030, 
id its surplus to policyholders $530,257. 
In its report the New York Depart- 
ent says that the Company's records 
connection with the unearned pre- 
mium reserve are accurately and well- 
kept, but various errors in principle 
were found in the Company’s method 
of compiling this liability, which are 
described in detail under the follow- 
ng sub-heads: 
Business During Last Week of Year 
(a) A number of the ceding com- 
panies make it a practice to notify the 
“Bulgaria” on or about December 21 
of each year to close their accounts 
for the current year. Therefore the 
business written during the last week 
c* each year has not been included in 
the reserve of the current year, but is 
entered in the reserve of the following 
year. The effect of this is that the 
one year business written during the 
last week of December will expire dur- 
ing the succeeding December, and will 
not appear either in the reserve at the 
end of the current year, or the suc- 
ceeding year. In other words, no re- 
serve is carried -in any annual state- 
ment as of December 31 for the one 
vear business written during the last 
week of December. 
The reserve on the 
eek ending December 3 
found to approximate $9,750, but as the 
premiums for this business have not 
been included in the Agents’ Balances, 
the net increase in liability is relatively 
ght. 
Re-insurance Premiums Ceded 
(b) In compiling the reserve records, 
he Company has entered the actual re 
jusurance premiums ceded, and not the 
original premiums, and has calculated 
the reserve on the said re-insurance 
premiums. In the majority of cases, 
the re-insurance premiums and the 
criginal premiums are the same, but a 
certain number of risks were found 
where differences existed between the 
two premiums, and these differences 
had not ben ascertained by the Com- 
pany and taken into consideration in 
computing the reserve liability. 
Section 22 of the Insurance Law pro- 
vides in part that “the corporation as- 


f 
t 
t 


the 


business for the 
1914, was 


suming lability by re-insurance from 
the corporation issuing the original 


policy shall maintain a reserve equal 
to that which the re-insuring corpora 
tion would have been required to main- 
tain upon the amount re-insured had it 
retained the liability ceded by it,” and 
the official blank provides that any such 
“excess of original premiums over the 


amount received for re-insurance” shall 
be shown on page 6, line 3. 
It is therefore respectfully recom- 


mended that in making future reports 


io this department, the Company be 
advised to ascertain and respect the 
above noted excesses. 


Method of Applying Cancellations to 
Premiums 


(c) As referred to in the report on 
admission of this Company to the 
United States in January, 1912, the 


Company’s method of applying cancel- 
lations to the premiums in force was 
incorrect and resulted in creating an 
excessive reserve liability. 

This method was corrected during 
March, 1913, and the terminations by 
cancellation have been properly applied 


since that date. However, the term 
premiums in force December 31, 1914, 
and written prior to Mar., 1913, have not 


received proper credit for cancellations, 
and therefore the reserve liability re- 
ported December 31, 1914, on this term 
business is excessive. 

It was not considered advisable to 
spend the necessary time to accurately 
ascertain the amount of this over 
charge, but it is estimated at between 
$2,000 and $3,000. 

Computing Reserves 

(d) The Company in its annual state- 
ment has computed the reserve on the 
customary 50 per cent. basis as pro- 
vided for in the annual statement blank, 


end the said reserve amounted to the 
sum of $747,240.36. From an exam- 
ination of the business written during 


the year it was found that the premiums 
assumed during the first six months of 
the year exceeded by approximately 
£100,000 the premiums assumed during 
the last six months of the year. There- 
fore, had the Company chosen to com- 
pute the reserve on the statutory or 
ro rata basis, the reserve would have 
been decreased by approximately $25,(00. 


SUE RAILROAD COMPANY 
Interesting Point About Water Drain- 


age in Suit Brought by Insurance 
Companies in Rochester 
Rochester, 


An interesting action in 


N. Y., is brought by Blaine G. Snook, of 
Walker, and several insurance compa- 
nies against the New York Central 
Railroad. 

According to the complaint, in March, 
1913, agents of the railroad company 
negligently allowed a sluiceway which 
it maintained to carry surface water 


from its tracks to become clogged, with 
the result that it overflowed. The 
water came into contact with some 
barreled lime on Snook’s premises, and 
this contact started a fire that consum- 
ed several valuable buildings. 

Snook carried insurance totaling 
$20,000, which the companies paid. He 
seeks to recover Camages of $10,000 ad- 
ditional, claiming that his loss exceed- 
ed his insurance by that sum. The in- 
surance companies are suing to collect 
from the railroad company the amounts 
paid to Snook. 


The railroad company alleges by 
way of defense that the overflow 
occurred at a time when the whole 


country was flooded. It was at 
of the Dayton flood and other 
the Ohio and Mississippi 


the time 
floods in 
river valley 


James L. Ww illard, whe died in Syra- 
cuse early this month, was of recent 
years an adjuster of fire insurance 
losses. Before that he was a special 
agent, and for many years was with 
the Travelers, of Hartford. 

At the meeting of the New York 
Board of Fire Underwriters on March 


17 the action of the committee on sur- 
veys in adopting “Field Practice,” the 
inspection manual of the National Fire 
Protection Association, as the specifica- 
tions of the board for safeguarding 
common fire hazards was reported 
The jury the case of Louis J. and 
Alexander J. ‘Bimbe rg, on trial at Salem 


N. J., on a charge of conspiracy to 
burn the plant of the American Oil 
Cloth Company, could not agree, and 


a mistrial resulted. 
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GETS $3,000,000 LINE 


National Captures D. & H. Schedule 
From Lloyds—Part of Line 
Self-Insured 


4 topic of considerable discussion 
mong Eastern New York field men for 
the past two weeks has been the rumor 
that some had taken 


company over! 
the Delaware & Hudson Railroad Com 
pany schedule, including the United 
Traction schedule at Albany and Troy, 
ithe Hudson Valley schedule, which is 
an interurban trolley system running 
from Troy to Warrensburgh, through 
Saratoga and Glens Falls, the com 
pany’s office buildings in Albany, and 
the Fort William Henry Hotel at Lake 
George and the Champlain Hotel at 
Fluff Point. It is now stated the com- 


pany is the National of Hartford. The 
rate is said to be nineteen cents. It is 
reported that the line is over $3,000,000 


The insurance on the D. & H. prop- 
erties for the past several years has 
been carried by the company’s insur- 


yds, with 
insurance 
propertie 
of the stoc 


ance fund and the London LI 
the exception of some excess 
on the two summer hotel 
which was carried by some 
companies at tariff rates. 


It is reported that the Poughkeeps 
Traction schedule has been lost to 
local agents, and the line has been 
taken over by three prominent Eastern 


Union companies 


WATERTOWN RATES 


Because spectors of the National 
Board of Fire Underwriters declare the 
stone pump house to be liable to fire 
and its wiring unsafe, the water supply 
inadequate in certain sections of 
Watertown, N. Y., the fire alarm not 


proof 
other 
boost tl 


housed in a fire 
make numerous 
State board will 


insurance in Watertown from 30 to 42 
cents. Announcement of this threat 
ened increase was received by Mayor 


Isaac R. Breen from the Syracuse head- 


quarters of the State board, with the 
request that the matter be presented 
at the next meeting of the common 


council. 





The Leading Fire Insurance Company 
Amenca™ 





CASH CAPITAL - 


$5,000,0°0.00 


WM. B. CLARK, President 
Vice- — nts 
HENRY E. REES . XN, WILLIAMS 
Secretary 
E. J. SLOAN 
Assistant Secretaries 
E. S.:ALLEN, GUY E. BEARDSLEY 
RALPH B. IVES 


W. F. WHITTELSEY, Marine Secretary 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


January 1, 1915 
i weed $1,000,000.00 


Statement, 


Cash Capital 


Assets : ...++. 7,284,654.80 
Net Surp “See ... 2,486,142.59 
Surplus for Policy 

Holders ..eee. 3,486,142.59 


HEAD OFFICE: 
Cor. William and Cedar Streets 











THE YORKSHIR 


FRANK & DuBOIS, U. 
oO. E, LANE, 


S. Managers 


PAC yd COAST DEPARTMENT, McClure Kelly, 


Louisiana & Miseissip pi Department, 





Assistant Manager, 80 Maiden Lane, 
New York Life Insurance & Trust Co., U. 
Manager, 
{TH & SOUTH c AROLINA DEPARTMENT, 

SOUTHEASTERN DEPARTMENT, 
JAS. 


Insurance Company, Ltd, 


OF YORK, ENGLAND 


ablished 1824 
The “YORKSHIRE” is the }. oi aaa Strongest of the English Fire Companies not here- 
_tofore represented in the United States 


BOYD, Underwriting Manager 
New York 

52 Wall Street 

San Francisco, Cal 
Harry R. Bush, Manager, 
Dargan & Hopkins, Managers, 
B. ROSS, Manager, New Orleans, La. 


ERNEST B. 
S. Trustee, 


Greensboro, N.C. 
Atlanta, Ga. 















F. H. HAWLEY, Pres. 


Ri fics Fasc 


ORGANIZED 1848 


W. E. HAINES, Secy. 


(ox Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 





General Agent 


E. K. SCHULTZ 


PHILADELPHIA 


Eastern Pennsylvania, New 
Jersey and New York 


LOGUE BROS. & CO. 


PITTSBURGH 
General Agents 


Western Pennsylvania 














14 


THE EASTERN UNDERWRITER 





March 26, 1915. 











BROKERS ACTIVITIES 











MORTGAGED PROPERTY LOANS 


FAVORED BROKERS CRITICISED 


Dutcher and Edmister Defend Their 
Activities—Practice is Thirty 
Years Old 

At a meeting of fire insurance brok- 
ers last week, called by D. F. Driscoll, 
to protest against any amendment of 
the banking laws relating to control of 
insurance on mortgaged property and 
to favor passage of a bill relating to 
loans of life companies and their re- 
lation to brokers, considerable refer- 
ence was made to the activities of 
Dutcher & Edmister, whose affiliations 
with the Metropolitan Life Insurance 
Company are unusually close. 

Attitude of Life Companies 

It was stated that the Equitable Life 
Assurance Society will accept insur- 
ance from brokers, if wr:tten on Equit- 
able forms; and that the New York 
Life will accept such insurance. It was 
stated that the Metropolitan had not 
changed its position. One of the speak- 
ers explained how Dutcher & Edmister 
first got this business, end he made 
the statement that he thought if it 
could be placed by the general run of 
brokers, the same as is insurance not 
on property mortgaged to a life insur- 
ance company, that the assured would 
get better service. John A. Eckert said 
that competition is the life of trade 
and he believed that there should be 
competition in every line cf fire insur- 
ance if the public is to get the best 
service. He did not see why brokers 
should be discriminated against. 

Mr. Driscoll told of the passage of 
the law which prohibits banks and 
trust companies from making condi- 
tions in the loan regarding the placing 
of the insurance, and of an attempt made 
tc repeal this law. He said that the 
committee which framed the law con- 
sisted of many of the representative 
bankers of the State, including A. Bar- 
ton Hepburn. “It is not only audacious 
but outrageous that the work of this 
committee should be nullified.” 

Statement by Dutcher & Edmister 

A representative of The Eastern 
Underwriter was given the following 
interview by Mr. Dutcher, of Dutcher 
& Edmister: 

“There has been considerable agita 
tion of this sort going on for the past 
three or four years. it has been fos 
tered chiefly by D. F. Driscoll, who 
presided at the Hotel Belmont meeting. 
So far as I have ascertained, this move 
ment is supported only by a small group 
of brokers, practically those who have 
lost. business. Their ettitude under 
the circumstances is not surprising and 
certainly is not disinterested. 

“The position of the mortgagee, who 
in most cases has a larger monetary 
interest in the property than any other 
interest, is that he should be allowed 
to use every appropriate means to pro- 
tect his investment. He is just as fully 
warranted in selecting his own broker 
as he would be in choosing his own at- 
torney in such a transaction. It is by 
no means unusual for an individual 
mortgagor to impose the same condi- 
tions as do the corporations which have 
been criticised in the present move- 
ment. If any such law is to be passed 
it would seem proper to apply it to all 
those who loan money on mortgages.” 

System in Vogue for Thirty Years 

Mr. Dutcher. said that the present 
system had been in vogue for thirty 
years, and that the passage of this bill 
would mean a great deal of extra ex- 
pense to the mortg ] 





agee. “There are 
8,000 brokers in New York City,” he 
ceclared, “and less than 35 attended 
this widely advertised meeting.” 





Leroy C. Pardee, of Meriden, Conn., 
of Page & Pardee, died recently, fol- 
lowing a stroke of paralysis. 





UNCOMPENSATED INDEMNITY 


One Company Had 9,000 Policies Can- 
celled and Not Taken 
Last Year 


The Glens Falls Insurance Co. calls 
attention to the fact that fire insurance 
companies are “saddled” with a large 
aggregate of uncompensated indemnity 
every year. A large portion of this 
comes from “not taken” policies, often 
held for some time without payment 
of any earned premiums. A few days 
ought to be time enough for decision 


INSURANCE CO. 


NEWARK, N. J. 


The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


whether a policy is wanted or not. Agents Desired at Unrepresented Points 


Agents will render an appreciated 





service by not issuing a policy uncer- 





tain of acceptance without having at 
least the assurance that earned pre- 
mium will be paid if policy is returned 
for cancellation. 
Some property owners methodically 
steal periods of insurance in this way. 
“Greater caution in this matter is re- 





CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL "™"2, {SPs 


FIRE INSURANCE COMPANY canet. L. bom, 


Vice-Pres. & Man. Underwriter 


quired now than heretofore, because if CLEVELAND. OHIO 
a policy is held after date of its com- 
mencement, revenue stamps are with- SD 
rebate,’ says tlens Falls. “One . ° . 
out rebate,” says the Glens Falls " A strong, modern Company that believes in the American 


company, doing a large business, says 
it had about 9,000 ‘cancelled’ and ‘not 
taken’ policies returned last year. If 
we may suppose that they averaged ten 
days of unpaid earned premium the ag- 
gregate will be two hundred and forty- 


Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








six years. ‘Trial’ policies are a trouble 
to agents and expensive to companies.” 
. 2 2 


TWO HUNDRED AND FIFTH YEAR 











Bill Killed in Committee e,°@ e 
The thirty day premium bill has been 7 U N ritis merica 


killed in the insurance committee in 


Albany. This is the measure endorsed INSURANCE OFFICE OF LONDON 


by the agents’ association and fought FOUNDED 1716 Assurance Co. 


by the Fire Brokers Association of New 


York. UNITED STATES BRANCH: Incorporated 1833 
* * * 54 Pine Street - New York 
NEW FIRM IN HARRISBURG WESTERN DEPARTMENT: FIRE 
The Pennsylvania Insurance’ Ex- 76 WEST MONROE ST., CHICAGO. . 
change has been chartered by William pacunen DaPanTuant: Head Office - Toronto, Canada 


C. Wanbaugh, president; William H. 


Eby, Jr. secretary; and Charles T. N. W. Cor. Sansome & Sacramento Sts. United States Branch 


Macloy, vice-president, to do a general 
insurance business. Mr. Wanbaugh is 


San Francisco, Cal. 








district manager of the Mutual Life. 


January 1, 1914 


- . 
WILL BE READY IN APRIL eee ere $1,889,180.99 
John C. P alge Co. Surplus in U.S. ...... 727,908.12 


The Safeguard Insurance Company, 


of Hartford, expects to have its organi- INSURANCE 





zation completed and ready for the is- 


W. R. BROCK, President 


ee nee 65 Kilby St. Boston, Mass. | | w. 8: MEIKLE, Vice-Pres. and Gen. Mer 














CARRIED BIG MARINE INSURANCE 





The Indian City, bound for Havre 


ver sitions Sarto Set Ses | NATIONAL FIRE INSURANCE CO. 


was a total loss, and a heavy one to OF HARTFORD, CONN. 


the marine underwriters. 


= STATEMENT, JANUARY Ist, 1914 








The Volga Insurance Co., Ltd., of a LIABILITIES 
Petrograd, have opened a London Comte ~-?.... UhaNsaebyereccseudises sbbecacaeed $ 
‘ 3 . _ . = anaes ‘ eserve for Re-Insurance........ ave 
brane h, for the purpose of transacting Reserve ter Gatsiedidieg Laces... 
marine and fire insurance. Dr. D. Special Reserve for Contingent Liabilit: 
Jochelman is the manager for England. Fe EE MENS 65 nocs acess cncsesedeuwesivces 350,462.00 
ee ’ TE RG acciscunvcuddackichedaessetecemeety _ 4,082,441.00 
The New York insurance Department Te Pi ibtiveniecs bacneeseuddcncemmeciaden $15,485.762.00 
JAMES NICHOLS, President H. A. SMITH, Vice-President G. H. TRYON, Secretary 


has just finished the examination of the 


Assistant Secretaries 
WELL 


Royal Exchange, the Albany Insurance F. D. LAYTON Ss. T. MAX Cc. S. LANGDON 
Company and the City of New York In- SURPLUS TO POLICYHOLDERS $6,082,441.00 





surance Company. 











ASSETS 

POOe TO CED i knas ces wataclne oieaucda $ 254,500.00 
SD: EE pcs acccc cack enndasdcbecdee 235,600.00 
EE SOS WOOD oc dic on 8c ce avsiee ves 972,966.29 
Cash in Banks and Office ..............00055 38,387.53 
RE GROG .kevccesdveesacececeens ves 81,266.65 
Interest and Rents Due and Accrued........ 27,215.03 
AMR ether AMGCEB 2 ccccrcccscvccdccsesecsse 4,692.31 

rr er rere: Terre $1,614,627.81 


ROBERT J. WYNNE, Pres. 
New York City Agent, 
WM. SOHMER, 75 William St. 
New York City. 
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First National Fire Insurance Company 
of the United States 


WASHINGTON, D. C. 
STATEMENT OF CONDITION DECEMBER 3ist, 1914 


LIABILITIES 


Outstanding Fire Losses .............ee008: $ 39,278.41 

Unearned Premium Reserve ................. 244,603.01 

Accrued Charges on Real Estate............ 18,646.29 

i (fl eee eee 8,156.78 

Capital Stock Fully Paid......... $877,275.00 

Capital Stock Partially Paid...... 22,260.70 

SS a0. ead wale eds wow 4ee awe 404,407 .62 

Surplus te Poelicyhol@ere ......ccsccccccscses $1,303,943.32 
-.  Prererrrrrreerrrrerrerrrrerri ee $1,614,627.81 


JOHN E. SMITH, Managing Underwriter 
Brooklyn Agent, 
FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y.. 
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1910. 
Premiums. Losses. Ratio. 
Balkan National 57,199 5,070 8.3 
Hulgaria debecracvens gabecee ose 
CORRE wicccccnsees 877,003 52.6 
First Re. of H’tfd. enn one 
First Russian ..... 674,213 51.0 
POR aisenccscas coasds ate 
Intern’t’l, N. Y. . 2,026,044 53-9 
Hamburg Assur. veneces pues 
Intern’t’l Reassce. . ..... —_ 
JakOP cccccccacescecs 9779,561 48.4 
Minerva R. & R. . ....... one 
Messe vvsecccesves 1,668,902 51.4 
MINED. sacessndeccexs 4,848,583 56.3 
Northern Moscow .. ....... oes 
Paternelle ......... cone 
Reassce. Co., Paris meauans ca 
R i. pauline ewesebed 359395704 56.3 
R — Reins. . 1,078,507 49.3 
Salamandra ........ 1,725,236 50.2 
Second Russian oie apan 
SKMGUER dccscecccess 01,593 51.3 
South German .....  ccsccee owen 
Seite TIMES ccc casesce pase 
Swiss Reassce. .... 89,067 4.1 
Union & Phenix .. 227,699 18.4 
Wateee seccceccoces wanna wie 
Totals esneccanll 20,094,301 52.6 





TREATY PREMIUMS . 
914 $42,946,797 
(Continued iia page 1) 
controls, or the brokers allied with him, 
in the companies he represents. 
Formerly in the large cities especi- 
ally, insurance on the large line risks 
was well spread around among agents, 
but there has been much complaint in 
recent years of the lack of exchange 
business and as well of brokerage busi- 
ness. How much of this is due not 
only to re-insurance treaties but also to 
multiplicity of agents, to the increasing 
number of underwriters agencies and 
to larger net lines, is a matter for dis- 
cussion. 


Philadelphia Men Wrong in Their 
Figures 
The figures presented by the Phila- 


delphia Committee referred to premi- 
ums and to average expense ratio, and 
it should be pointed out that the latter 
was not quite correctly computed. The 
total premiums for 1913 of the nineteen 
quoted re-insurance companies as given 
in an authoritative 1914 fire insurance 
chart amounted to $36,441,829, and the 
total expense $11,155,162, making an 
expense ratio of 30.6 instead of 29.6. 
Taken from the same source the total 
premium for 1913 of the nineteen 
American companies quoted were $76,- 
785,795 and expenses $30,132,534, or an 
expense ratio of 39.2 instead of 39.8. 
The American companies quoted are 
the first nineteen in alphabetical order. 
It would seem that the truer compari- 
son, if American companies only are 
taken, would be the figures of the nine- 
teen doing the largest business. These 
aggregate premiums for 1913 of $135, 
669,907 and expenses $51,762,914, or an 
expense ratio of 38.1. The expenses of 
re-insurance treaty companies are nat- 
urally lower than those of the compa- 
nies maintaining expensive agency 
plants and therefore there is not very 
much to be said on that score. In fact, 
they must needs have a lower expense 
ratio, for it is almost inevitable that 
their loss ratio will exceed that of 
direct writing companies. 
Ratio of Losses to Premiums 

According to the figures taken from 
the New York State Insurance Depart- 
ment the ratio of paid losses to premi- 
ums for all stock companies reporting 
to the New York Insurance Depart- 
ment, including the treaty companies, 
was as follows for the last five years: 


Prem. Losses Pd. Ratio 
1914... $330,431,974 $196,807,914 59.3 
1913... 325,906,710 173,797,201 53.3 
1912... 309,657,967 165,770,258 53.5 
1911... 296,472,485 162,835,672 54.9 
1910.. 287,705,151 146,326,406 50.8 


Some More Interesting Figures 
Because of the manifest interest in 


1911. 
Premiums. Losses. Ratio. Premiums. 
1,073,891 291,851 27.1 ao 
Sindee nelasee sae 2,922 
1,161,985 622,190 57.0 uae 4394 
911,630 413,015 45-3 1,134,754 
27,222 37,941 139.4 235,519 
2,920,833 1,605,847 54-9 3 r895,269 
1,895,718 1,081,391 57.0 2,559,276 
oneecve ovecres ogee 553,884 
1,591,619 925,168 58.1 1,597,078 
5,004,871 3,019,875 60.3 54340,491 
147,856 30,052 20.3 460,163 
335,564 26.0 1,054,969 
4,784,851 54.5 5»259,360 
1,053,117 55-9 1,105,267 
1,855,801 47-9 2,404,984 
1,118,452 56.0 1,169,260 
367,054 12.7 685,839 
675,219 29.2 1,183,754 
655,154 23.6 716,003 
825,623 37.0 1,012,812 
12.5 900,130 
26,57¢ 51.2 345,397,059 





this subject there is presented here- 
with for comparison and analysis the 
premiums, losses and ratios of each of 
the re-insurance treaty companies for 
the last five years. Taking into ac- 
count the increase in premiums this 
bears out the statement that treaty 
companies may naturally expect higher 
loss ratios than direct writing compa- 


nies. But the interesting point dis- 
closed is the continued and rapid 


growth in the amount of business done. 
The premium receipts from 1910 to 
1914 increased $22,852,496, or 113.7 per 
cent., while the increase of all stock 
companies, excluding treaty companies, 
for the same period, was but $19,874,- 
327, or a gain of only 6.9 per cent., 
which does not keep pace with the in- 
crease jin property values. 


PYRENE AT THE FRONT 

“In her splendid reutrality program,” 
says the Bulletin. issued by the Pyrene 
Manufacturing Company, “America has 
contributed nothing more humane than 
the Pyrene Extinguisher. These extin- 
guishers have be2n at the front by the 
thousands since the outbreak of hostili- 
ties, having been officially adopted by 
the European governments as the ‘most 
efficient extinguishers known,’ indis- 
pensable in the crisis when unchecked 
flames would spel] disaster. 

“Pyrene has been in daily use to pro- 
tect the power and powder of the great 
naval and military forces of Europe. It 
has been in constant use in the air, on 
the land, on the water and under it. It 
will prevent an army transport with 
its precious load from being wrecked 
by fire as readily as it will save your 
automobile, touring the paths of 
peace.” 





NEW HOME FOR PHOENIX 

The Phoenix of London is erecting 
a new building in King William street, 
London, within a stone’s throw of the 
offices which the Phoenix has occupied 
for the past one hundred and thirty- 
three years. The building will be a 
handsome structure, in keeping with 
the needs of this Company. 


COL. C. T. LOEHR DEAD 

Colonel Charles T. Loehr, for forty 
years with the Virginia Fire and Marine 
Insurance Company, died recently at 
Richmond, Virginia. Born in Altena, 
Westphalia, Germany, August 8, 1842, 
Colonel Loehr came to America more 
than sixty years ago and made his 
home at Richmond. He was a man of 
striking individuality and widely known 
and popular. As a young man Colonel 
Loehr fought for the Confederacy, tak- 
ing part in many battles. 





FIRE ASSOCIATION 


Office: Company’s Building, 407-409 Walnut St. 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, Freaident 
GARRIGUES, 


R. N. KELLY, Jr.. 








Assets $9,091,141 


CONDERMAN, Vice-President ' 
a and Treas 
Asst. Sec. and Treas. 


OF 
PHILADELPHIA 


Charter Perpetual 





1817 











FIRE PREMIUMS AND INCURRED LOSSES IN THE UNITED STATES OF ALL RE-INSURANCE TREATY COMPANIES ENTERED 
IN NEW YORK AS PER STATEMENT TO INSURANCE DEPARTMENT OF STATE OF NEW YORK. 





1912 1913 
Losses. Ratio. Premiums 

51.8 1,862,7 
26.9 1,201,578 
6 1,186,176 
53.1 127, 
37-7 279,304 
48 1700,74 
. OW 
49-7 2,502,35 4,9 
20.9 
o 
27.8 
26.9 
6s 
37.0 
54.8 
41.2 
43.9 

365,579 51.0 

501,939 49.5 

346,544 38.5 

18,488,167 53-7 8,321,812 22,350,701 


AGENTS 2 PER CENT. TAX BOND 


Must be Filed by Certain Fire Agents 


—One Local Fined 
$500 

About twenty Syracuse fire insurance 
men have filed their bonds covering the 
2 per cent. tax on fire insurance written 
in companies with home offices out 
side of New York State. For a $509 
bond the premium is $5. The American 
Surety Company recommends $1,590 
bond which permits the agent to write 


in surrounding villages and the pre 


mium on which is $7.50. The law on 
the subject—Section 134—IJnsurance 
Law, being Chapter 304 of the Laws 
of 1913: 

“No person shall act as agent for 
any foreign insurance corporation, as 
sociation * * *, effect any insurance 
upon any property situated in any city 
or village * * or as such agent pro- 
cure such insurance to be effected until 
he shall have * * * delivered * * ° 
a bond * * * of $500, * * condi 


tioned that he wil! actually render * * * 





on the first day of February in eac 
year, pay * * * (to the local Fire De 
partment through the supervisor or 
Treasurer of the fund) $2 upon ever: 
hundred dollars * * * of (foreign insur 
ance) premiums If any such agen 
shall desire to transact business in 
more than one city, town or village, he 
may, instead of executing and delivering 
a separate ($500) bond for each section 
* * * execute and file with the Super- 
intendent of Insurance a bond * * #* 
of $1,500 with such sureties as the Su- 
perintendent shall approve, cor tioned 
that he will make his account and pay 
the sums so required in each city, town 
or village in which he shall effect in- 


surance.” 


Recently a fire insurance agent west 
of Syracuse was fined $500 for not com 
plying with this section. The bond 
when once filed is a “continuing” in- 


strument and remains in force from 


year to year. 


BRADWAY APPOINTMENT 
Considerable interest has been taken 
in Philadelphia in the appointment of 
William Bradway f the Home 


as agent ol 
Underwriters. 

















1914. 
Rati Premiums Ratio 
5 515,409 07 
60.2 4,942 79 
2 . 88 49.6 
6 480,062 636.4 
1,997 59 4 
22 749 , 
‘ "406,375 69.2 
C 4,07 ¢ 
,613,295 6,874 6 
€ 3049,45 4,2 556 7 
é 2 . pm yap 
4 9495 62 
7-6 4 ¢ 24 79.4 
837,08 429,637 
. 4 "¢ ” 46 f é 
LOCK DOOR WHEN LOSS COMES 
And Sort Out Damaged Stock, Says 
Hardware Mutual Man 
in Talk 
At a recent meeting of the New York 


Hardware Association, held in 
ter, NK. F P. J. Jacobs 
| 
1 


Roches 
secretary of 


the Hardware Dealers’ Mutual Fire In 
surance Company, of Wisconsin, dis 
cussed this topic: “How to Prepare 4 


Proof of Loss » explained the 


form 





to be observed in placing and obtaining 
claims for damage covered by insur- 
ance. Like nost technicalities, he 
maintained, the salvaging of a stock 
that has suffered from fire, smoke or 
water is based on common sense 
“When a stock is damaged,” the 
speaker told the hardware men, “you 
hould f en the doors ind windows of 
your place, or set a rd. Then you 
can sort ou e damaged stock from 
the stock left intact The idea that 
é thing should be left untouched 
ur he arri fa salvage represen- 
tative S a mistaken one As long as 
our inventory preserved at hand, 
l ippraiser Ca lo his work even 
efficiently he sorting of stock 
done before } rrives.’ 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,743,233.00 


Cash Surplus to Policy 
Holders - - - 1,741,305.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of ite policy. 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'’y 
WILLIAM MORRISON ~ Asst, Sec’y 


JAMES W.HOWTE - - Gen, Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa- 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








Rossia Insurance Company 


HARTFORD, CONN. 
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HISTORY AND PHILOSOPHY OF RATING 


A Lecture Delivered to the Insurance Institute of America 


By Henry K. Shaw, Chairman of the Fire Insurance Educational 
Society, Philadelphia. 








(Continued from last week) 

The earliest offering of stock fire in 
surance upon the basis of.a fixed rate 
(meaning other than assessment or 
contributionship insurance) was_ in 
1794, and the company’s proposals em 
braced the division of buildings into 
four classes, each carryi a different 
rate, and the division of contents into 
fcur grades, three of which carried a 
charge to be added to the building rate, 
thus: 





Buildings 
1. Brick or stone, covered with slate 
tiles or metal, 50 cents. 
2. Brick or _ stone, covered with 
shingles, 60 cents. 
3 The sides in part of brick or stone 
and in part of wood, 70 cents 
4, The sides entirely of wood, S80 
cents. 
Contents 
Not Hazardous: At same rate as 
building. 
Hazardous: Add to rate of building, 
12% cents. 


Extra Hazardous Add to rate of 
building, 25 cents. 
Special: Rate to specially agreed 


upon, but add to building not less than 
o cents 

Massachusetts Fire’s Six Classes 

Very soon, however, the idea o 
further differentiation in 4 
Lazards for build ngs began to devel 
with the result that the Massachiusett 
Fire Insurance Company, in 1798, put 
forward six classes, three of them cor 
responding to Nos. 1, 2 and 4 of those 
previously named, but with the quali 
fication added in eath case that the 
building should stand separate from 
other buildings, or, if adjoining, that 
they should be separated by brick par 
tition walls, and three new classes wer 
made to provide for the others where 
such separation by brick walls did not 


op 


tt 





exist. 
In 1820 a classification was put for 
ward in New York (very likely as the 


result of the deliberations of a com 
mittee representing the eight com 
panies then doing business in that city) 
which embraced e‘ght building classes 
beginning with “buildings cf brick o: 
stone covered with tile, slate, or meta! 
he doors and windows of solid iron” 
und ending with “buildings entirely o 
wood.” 





t 


Closer Subdivis on 

So far, classification and rates had 
been upon broad group-divisions. Dur 
ing the next twenty years, however, 
the idea of closer subdivision an 
greater differentiation of the individual! 
risk evidently gained ground, for i 
1859, in a tariff of rates issued for New 
York city a list of deficiency charge 
is set forth to be imposed in 
warehouses and stores which may be 
taken as forerunners of the schedule 
charges imposed to-day. Thus, there 
was a fixed rate of thirty cents for a 
brick building occupied as a store or 
warehouse, not exceedi forty feet in 
height, having tile, slate, metal, or 














cement roof; with brick, stone or metal 
gutters; solid iron window shutters; no 
cormer windows or skylights; and situ- 
ated upon a street not less than fifty 
ieet wide; and to the rate for this stan- 
dard building additional charges were 
required to be made for deficiencies in 
any of the particulars named, the 
streets being listed by name, and a 
charge fixed upon each running from 
four cents to twenty-eight cents ac- 
cording to its variation from the stan- 
dard width required. 

The simple group system began to 
disappear, and the foundation of the 
complex schedule system developed in 
ts place; and with the latter the idea 
of separately determining the under- 
writing results upon the classes pro- 
ducing them also sprang into life. Both 
grew steadily for the next twenty years, 
end in 1860 there were in use special 
surveys for various kinds of manufac- 
turing risks, such as cotton mills, woo! 
mills, paper and flour mills, tannerie 
end so on. So, too, in time appeared 

classification ledger providing for 
cebit and credit accounts with some 
e'ghty-five classes of risks; by the use 
of which ledger, it was assumed that 
lead offices would be able to show just 
what classes were profitable or the re 
verse. This marked monumentally the 
change from the group system to the 
class system, and it has been faithfully 
icllowed up by many companies even 
to the present day, the number of 
classes being enlarged to keep pace 
with building methods and the develop- 
ment of trade and manufacturing, so 
that in at least one classification used 
to-day there are 1,600 classes, with new 
nes being added from time to time. 

Average Rates From 1871 On 

Before turning to schedule rating, 

h'ch is the great modern method of 
rating, it would be well to note the 
ave! rate of insurance, meaning 
thereby the sum represented by divid 
ing the total premiums charged by the 
tal risks assumed This lumps to- 
ther, of course, premiums received 
rom buildings, 











contents, and every 


form of insurance ag2inst fire. 


From 1871 to 1880 $.94 1906......$1.14 
From 1881 to 1890 98 1997...... 1.16 
From 1891 to 1999 1.03 1908...... 1.14 
SOE cwanwa ts Se 1.12 
2 ee eee a ae 1.08 
1903 & a |) ea 1.09 
BE nents ee LUO “RPGS. hve cn BOS 
1905 <a > ere 1.06 


1914 Not known 

It is worthy of note that the rate 
to-day is lower than it has been since 
1901. This period embraces the Balti- 
more conflagration of 1904, with an in- 
surance loss of $40,000,000, and San 
Francisco, 1906, with an insurance loss 
of $163,000,000. These statistics clear 
ly show that there are no wide fluctua- 
tions in the average rate of insurance 

Universal Mercantile Schedule 

In preparing this subject, I have not 
attempted to deal with the schedule for 
rating buildings of fire proof construc- 


tion, or to go into details with the ex- 
posure schedule, as the time alloted 
would not permit it. The- Universal 
Mercantile Schedule probably originat- 
ed with F. C. Moore, formerly president 
of the Continental Insurance Company, 
but various committees were appo-nted 
who co-operated in the matter. The 
schedule was tested out in six pre- 
liminary editions and in the year 1893 
it was published practically as it is 
to-day. 

1 will not attempt to defend any of 
the arguments advanced by Mr. Moore 
int his treatise on the subject, but will 
simply give it tc you with the ideas 
which were evidently in mind by the 
committee at the time of its adoption. 
The Universal Mercantile schedule lays 
claim to the following seven funda- 
mental principles. 

No. 1. A schedule should recognize 
a key rate as a starting point, viz: 
The rate of a building of standard con- 
structions in a standard environment— 
in a city presenting the most favorable 
conditions for the prevention, discov- 
ery, extinction, and confinement of fires 
te single buildings; and that the differ- 
ence between the start:ng point, or base 
rate, of one city as compared with an- 
other should be explainable by charges 
for variation from standard. Unless 
differences between two cities as to the 
same character of structure are ex- 
plainable, jealousies and antagonisms 
will result in developing adverse legis- 
lation. 

No. 2. Inasmuch as all the risks of 

city can not have the maximum ben- 
efit of the fire department, especially 
here street water mains are of in- 

Jequate sizes, it is clear that all risks 
in the city should not be rated alike 
even though identical in construction 
ind occupancy, but that they should 
differ according to sizes of street mains, 
rroximity to hydrants, fire engine 
houses, ete. 

No. 3. Certain features of construc- 
tion, self-releasing floor beam, for in- 
stance, which improves a building, are 
ct no benefit to the stock. The stock, 
therefore, should not receive credit for 
them in rate. A system of rating which 
adds some fixed sum to the final build- 
ing to get the stock rate must of neces- 
ity result in an inadequate stock rate. 

No. 4. Fire extinguishing appliances, 
especially for throwing water, should 
not receive credit in computing the 
rates of buildings, because water 
throwing damages stocks to a greater 
«xtent than buildings. 

No. 5. Exposure in the case of 
buildings should be treated differently 
from stocks. <A building may be so 
constructed as to be a complete pro 
tection to its stock, but require a charge 
in its own rate for possible damage 
to its exterior paint, ete. 

No. 6. The rate of a stock should 
approach that of a building contain- 
ine it in proportion as the latter is of 
poor construction, liable to be totally 
destroyed, and in proportion as it is 
deficient in fire extinguishing appli- 
ances; whereas, there should be a great 
difference between the rate of a build- 
ing and its stock if the building is of 
standard construction and its fire ex 
tinguishing appliances are of the best 
And this difference in rate should never 
be determined as a matter of judgment 
but by some automatic process which 


will adjust the difference in rate to 








the conditions. Unlike other schedules, 
the Universal has provided for this 
vitally important feature. 

No. 7. The fire record of a city 
should be taken into account in com- 
puting rates, both at the beginning and 
ending of the term for which the rate 
is computed. The Universal Schedule 
recognizes this. 

Application of U. M. S. 

The Universal Mercantile Schedule, 
with the exception possibly of the city 
ef Rochester, where it was first applied 
almost in its original form, has not 
been used exactly as printed in any 
city or town. It should not be inferred 
from this that radical changes have 
been made in the schedule itself. The 
difficulty attending a Universal Sched- 
ule is that conditions are not the same 
in any twa cities, probably, in the 
world, and when there is added to the 
larger cities the variety of conditions 
found in the country districts, it is not 
difficult to realize that a schedule to 
meet all conditions without any modi- 
fications would represent the work per- 
haps not of men but of beings of some 
higher power. The schedule represents, 
probably, the first attempt to approach, 
in a scientific spirit at least, the ques- 
tion of rating properties for fire insur- 
ance purposes. Certain charges which 
appear in all schedules, almost from the 
beginning, appear in the Mercantile. It 
is possibly, the final expression, in the 
process of evolution, toward a schedule 
which, although built somewhat on the 
old lines, still involved many new prin 
ciples which, if recognized before, had 
not been used. 

No comment on any of the various 
items which enter into any schedule 
has been made up to this point. This 
is due to the fact that I desired to re 
serve all comment and elucidation of 
the various items of rating schedules 
until the Universal was reached. This 
is the wisest course to pursue because 
its uSe in so many cities makes it a 
more or less familiar document and 
because it contains within itself the 
best of the good things found in the old 
schedules. 

In the cities of Boston, New York, 
Philadelphia, Chicago, and others the 
schedule has had a very complete test 
and had a very wide use. It was ap 
plied in the early 90's to quite a num 
ber of risks in Brcoklyn, but in the year 
i900, shortly after the formation of the 
present rating body, “The New York 
Fire Insurance Exchange,” it was for 
mally adopted for that territory. The 
varying conditions which are found in 
the city of New York, the large number 
ef buildings to which it has been ap 
plied, makes the schedule as used in 
tuat territory the best one on which to 
base comments. 

D. The reductions for fire extinguish 
ing appliances. 

E. The exposure. 

F. The co-insurance. 

G. Faults of management. 

(To be continued) 


GET WASHINGTON LICENSES 

Among licenses issued to fire insur 
ance solicitors in Washington, D. C 
this month, are the following: 

First National: Thomas H. R. Clarke, 
David B. Williams, Henry V. Plummer, 
S. H. Clairborne, Charles J. Wynne. 

Liverpool & London & Globe: James 
E. Alexander. 

People’s National: H. B. Byrd. 
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MEET EE ee eee re paed 869,768.41 


UNITED STATES BFANCH 
123 WILLIAM ST., NEW YORK 
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RECOVERY FOR LOSS OF HAND 


DECISION IN AETNA LIFE CASE 
insured Accidentally Shot and Part of 
Hand Was Amputated—The 
Decision 





The Supreme Court of Oregon has 
put a legal construction on the words, 
‘loss of a hand by removal at or above 
the wrist,” as contained in a policy of 
accident insurance, issued by the 
Aetna Life Insurance Company of this 
city. The Aetna appealed to the su- 
preme court of Oregon from a judg- 
ment which had been rendered against 
it in the circuit court of Multnomah 
county. The supreme court sustained 
the judgment of the circuit court. 

Conditions of Policy. 

George C. Moore was possessed of a 
policy of accident insurance which had 
been issued to him by the Aetna. The 
part of the policy that was applicable 
to the lawsuit was that Moore was en- 
titled to recover $1,000 if he should 
suffer accidental injuries resulting in 
the “loss of a hand by removal at or 
above the wrist,” Moore was acciden- 
tally shot in the hand, necessitating 
the removal of all of the hand at the 
wrist except the metacarpal bone of 
the thumb. The amputation began at 
the inner side of the left wrist. The 
fingers were removed. The thumb 
itself was not removed, although the 
bone of that member was partially des- 
troyved and th ligaments so injured 
that it was stiff and entirely useless. 
The surgeon, who was a witness, said 
that in his opinion it would have been 
better to have removed what remain- 
ed of the thumb, so that Moore could 
have had an artificial hand. There 
was enough of the flesh of the hand 
to cover the bones of the wrist, form- 
ing what the surgeon termed, “a bunch 
of hardened callous” at the end of the 


wrist, “probably no more than good 
surgery would require for the protec 
tion of the bones of the wrist.” The 
trial court, no jury being present, 
found that Moore had suffered the 
loss of his hand at the wrist, and ren- 
dered judgment for Moore and the 
Aetna appealed. 
Contention. 
The contention of the Aetna Life 


Insurance Company was, that the loss 
of a hand by removal at or above the 
wrist means that the entire hand must 
be physically separated from the body, 
at or above the wrist, and under this 
contention, the supreme court says, the 
logical sequence of the argument is 
that if any fragment, useful or useless, 
is not so removed, the plaintiff in an 
action has not brought himself within 


McDERMOTT GETS F. & D. 
William McDermott has been ap- 
pointed sole agent in Paterson for the 


Fidelity and Deposit Company of 
Maryland, as of March 1. 
A fire on January 21 burned out Mr. 


McDermott’s office at 407 Main street 
and forced him to vacate the premises. 
He has now taken quarters in the Silk 
City Bank Building. 


“the terms of his policy and cannot re- 
cover. The supreme court says the 


question is one of extreme nicety, and 
there is a dearth of decisions covering 
the exact point involved; there being 
no case cited by counsel or discovered 
by the supreme court, according to the 
opinion, involving the construction of 
a policy exactly identical in its terms 
with the policy of the Aetna which 
was before the court. 


Court’s Ruling. 


The court then takes up a consideration of 
other accident One of the cited 
was where a policy had been issued against 
the loss of a hand or foot. The insured was 
shot in the back The injury paralyzed the 
lower limbs, so that both feet of the insured 
were rendered useless. In that case, it was 
held that the insured could recover although 
there had been no physical severance of either 


cases. cases 


foot, the court holding that the phrase, “cover 
ing the loss of a foot,” tual be construed 
to mean the loss of the use of it. Another 
case was where an insured was_ protected 
against the loss of his hand by amputation 
He received an injury whereby he lost the 
use of his hand, but no part of it was ampu 
tated. In this case it was held that the in 


jury was not within the terms of the policy 


Other cases are cited by the court, and 
among them is the case of Sneck against the 
Travelers Insurance Company. Sneck was in 
sured against loss by severance of entire 


hand. He lost a part of the hand the rest re 
maining useless. The court held that the insured 
had lost his entire hand within the meaning 
of the policy. As to the cases cited, the cour 
says, that in its opinion, the case of Moore 
does not come within any of the classifica 
tions outlined, either in letter or spirit. 


It is a thoroughly settled rule in the con 
struction of a policy of insurance, the su 
preme court says, that where the policy is 


reasonably susceptible of two interpretations, 


that that meaning will be given to it, whicl 
is more favorable to the insured. The court 
then quotes from a maxim of Lord Bacon, 
quoted in the case of Hoffman against the 


Aetna Insurance Company, 
in view of these salutary 
jurists, it takes up the relations of Moore with 
the Aetna Life and the object which Moore 
had in view when he took out the policy 
Moore had a good hand and against the los 
ing the use of the hand he desired to insure 
li he had been told that the intent and mean 
ing of the policy was such, if in f ¢ 
necessary amputation, the surgeon 
leave some useless shred of his hand to be a 
source of annoyance and inconvenience, and 
thereby his policy would be practically worth 


ind the court says, 
maxims of the 


case of a 
should 








lieve for a minute he would have taken out 
the policy? The court says that substantially 
Moore has lost his hand by removal at the 
wrist In view of all of the decisions the 
court says, it is apparent, tuat the words, “by 
removal at or above the wrist,” were intro 
duced as a safeguard against possible fraud 
and to prevent a recovery in cases where 
there had been no substantial removal of the 
injured member, but it Moore’s case, the 
hand, as a hand, is gone Practically Moore 
1as no hand. 

Then the court asks: What occasioned this 
practical loss of his hand The answer must 
be the gunshot wound, and the consequent re 


moval at the wrist of all that made the mem 


ber useful. The court again cites a number of 
cases and says: 

“We do not cite these excerpts as being 
precisely in point in the present case, but 
rather to indicate the tendency of the courts 
to adhere to the spirit rather than to the 
strict letter of these contracts; and construing 
this policy in accordance with its spirit and 
substance, we hold that Moore has suffered 
the loss of his hand by removal at the wrist 


ind nerefore affirm the judgment.” 


AEROPLANE BOND 


The Ithaca agent of the American 
Surety Company recently telephoned 
to L. A. Whittic, manager of the Com- 


pany at Syracuse, a bid bond of $10,000 
for furnishing aeroplanes to the Navy 
Department. He wired the Washing- 
ton office of the Company to execute 
the bond, which was filed in the course 
of a couple of hours. 





It sells itself 








Competitive Disability Policy 


$36.00 


Fidelity and Deposit Company 


OF MARYLAND 





Marks a new era 
in Accident and 
Health Insurance 











CONDITIONS IN PLATE GLASS 


STILL FRICTION IN NEW YORK 


Companies Have Widely Different Un- 
derwriting |Ideas—Disagree About 
Salvage Disposition 


The plate glass business in New York 
city has always been in a more or less 


chaotic condition. The underwriters 
have been and some still are at vari 
ance with each other in spite of the 


fact that the establishment of the local 
plate glass exchange makes them one 
so far as business practices go. 

The operation of and participation of 
the various companies in the newly 
formed exchange has not been entirely 
without friction, but the most influen 
tial men and companies in the business 

those who determine the policy and 
practices of the whole—are superlative 


ly supporting and assisting the ex 
change and some underwriters who 
have been inclined to be over-critical 
and fault-finding, have become un- 
popular with other plate glass men 
There is a wide variety of under 


writing policy on the part of the vari 
cus companies. Some, for instance, 
specialize on big lines Among these 
are the Southwestern Surety, binding 
such business as the Abraham & Straus 
department store in Brooklyn, and the 
Fidelity & Deposit which carries a num 


ber of exceptionally large policies in 
cluding the United Cigar Store Co.'s 
risk, while others, such as the United 


States Casualty, Globe and Aetna, hold 
that the lesser risks and lots them 
are more profitable. Still others, such 
as the Metropolitan, New York Plate 
Glass, New Jersey Fidelity & Plate 
Giass, Fidelity & Casualty and Lloyds, 
take plate glass business, large or 
small, without specializing. 

Another subject on which the under 
writers differ in opinion is the use and 
consideration of salvage glass. Some 
claim the expense of total replacements 
is reduced twenty-five per cent. by the 
proper disposal of the salvage, but 


of 


others do not include in their reckon 
ng at all. 

These differences in the ideas and 
practices of the underwriters have 


figured conspicuously in the dissentions 
of the past and must be considered yet 

A few of the plate glass men of this 
city do not realize that conditions have 
cnanged, that a new regime is in ex 

tence, and they are still retaining o!d 
s’udges and a semblance of old methods 
Such an attitude is small and unpro 
fressive, to say nothing of its detri 
ment the interests of the busi 
ness aS a whole, and it is to be hoped 
that this spirit will be speedily elimin 
ated and the plate glass business con 
ducted with a similar harmony that 
eharacteristic to the branches 
casualty insurance 


to best 


to 


other 


SNOWDEN WITH PACIFIC MUTUAL 


Resigns From €E. E. Clapp & Co. 
Agency—Will Be Assistant Man- 
ager in New York 


While Danford M 
vice-president of the Pacific 
Life, was in New York a few 
he appointed W. B. Snowden 


second 
Mutual 
days ago 
assistant 


jaker, 


manager of the New York City branch 
office of the Company For the past 
two years Mr. Snowden has been asso 
ciated with E. E. Clapp & Co., general 
agents for the Fidelity & Casualty, and 
has made a splendid record in agency 
work 

The Pacific Mutual Life has been 


increasing its 
Woodbury is 
office 


making great strides in 
New York business. F.R 
manager of the New York 


PLANS IN EMBRYO YET 

Nothing is as yet ready for publica 
tion in connection with the Scottish 
Union & National Indemnity Company 
To date it represents only a name. No 
charter by the State has yet been is 
sued, and it may take a year or two be 
fore an entity emerges from the head 
office plans respecting an indemnity 
company. 
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DEMAND A LEGISLATIVE INQUIRY 


ACTION BY CASUALTY COMPANIES 


Write Letter to Governor Whitman 
Following Publication of “Sinister 
Influence” Stories 


Following the publication of a story 
in the New York Sun that the con- 
templated inquiry into rumors that the 


casualty companies were exerting “a 
sinister influence” in regard to work- 
men’s compensation legislation § at 


Albany the leading casualty companies 
at a meeting Wednesday in New York 
wrote a letter to Governor Whitman 
demanding that an inquiry be made. 
They denied that they had made any 
efforts to secure direct payment or any 


other kind of legislation. Hamiltoa 
Fish, Jr., is for an inquiry, and will 
insist upon one being made. 


The Sun’s Story 

The Sun’s story of the dropping of 
the inquiry in part follows: 

Albany, March 23.—There will be no 
of the moves connected 
by the Legislature of 
workmen’s compen- 


investigation 
with the passage 
the direct payment 
sation bill. 
Assemblyman Sullivan 
steno- 


John Leo 
over to-day the 
his remarks on the 
night session 


after reading 
report of 
question during the all 
of the Assembly last Thursday declared 
on the floor that neither in those re- 
marks nor in those made to the repre- 
sentatives of the press later had he any 
intention of impugning the motives of 


graphic 


any legislator. 

Hamilton Fish, Jr., 
Progressive, of Putnam, declined to re- 
tract anything he had said at that time, 
but the stenographic records show he 
had been indefinite. Speaker Sweet in- 


Assemblyman 


sisted that if Assemblyman Fish had 
any specific charges to make against 


any member of the Legislature or any 
one else he make them without delay. 
Assemblyman Fish did not do so. 
Speaker Sweet then announced that 
the Senate investigating resolution 
would be allowed to die in the Assem- 
bly Ways and Means Committee as 


there was nothing definite to investi- 
gate. 

“Assemblyman Sullivan manfully 
made his position clear on this ques- 
tion,” said Speaker Sweet. “Assembly- 


man Fish might have done the same 
when he refused to be specific. 
~ Saw Only Hotchkiss Present 

“IT saw no casualty company repre- 
sentative here during the last few 
weeks except William H. Hotchkiss, 
the former head of the Progressive 
party. Probably Assemblyman Fish de” 
clined to be specific in order not to sug- 
gest criticism of Mr. Hotchkiss, a mem- 
ber of his own party. Much has been 
made of little in this matter, as the peo- 
ple of the State can see from the state- 
ments made both by Assemblyman Sul- 
livan and Assemblyman Fish.” 

Gov. Whitman will give a hearing on 
the direct payment bill next Monday, 
but he signed to-day the bill appropri- 
ating $425,000 to pay the expenses of 
the compensation commission until Oc- 
tober 1 next. This means that the 
hundreds of employes whose salaries 
have been held up since the beginning 


GOOD UNDERTAKING 
National Surety Company Presents 
Strong Statement—Total Assets 
are $7,436,675 








The National Surety Company, which 
kas the largest surplus of any surety 
company not transacting casualty in- 
surance, had total assets on December 
31 last of $7,436,675, reserve for un- 
earned premiums figured on pro rata 
basis of $1,915,193, reserve for con- 
tingent claims and claim expense and 
all other liabilities of $1,619,525, leav- 
ing a net surplus of $1,901,955, a gain 
during the year of $231,816. 

The National Surety Company does 
not take credit for any premiums which 
are ninety days overdue. It also com- 
putes its premium reserve on a pro 
rata basis and not on the easier but 
less conservative basis of 50 per cent. 
The Company has been engaged in the 
surety business for a quarter of a cen- 
tury, during which time its underwrit- 
ing has been characterized by sagacity 
and skill. 

The executives of the Company are 


strong figures in insurance, whose 
brains and energies have made the 


Company a leader in the financial and 
insurance world. The Company’s cap- 
ital is $2,000,000; its surplus $1,900,000; 
its total resources more than $7,400,000. 


CONVENTION COMPETITION 


Trip to Panama-Pacific Exposition Re- 
ward for Producers of the Aetna 
Life Insurance Company 


The Aetna wi'l hold a convention in 
San Francisco from October 6 to 9 in 


clusive. All Aetna agents who qualify 
under the rules in the amount of new 
business produced will have their ex- 


penses paid to and from San Francisco. 

In order to qualify, the agents must 
secure at least one hundred points, a 
certain number of points being allowed 
for each $100 of casualty or surety busi- 
ness dated, written and paid for be- 
tween February 1 and August 31. 
Points vary in amounts for the differ- 
ent casualty lines. 

The plan is so arranged that the 
agent in the small town can qualify as 
readily as the agent in the big city—a 
larger number of points in the different 
lines being allowed jin a small city or 


.-town than is given to the agent in the 


large cities. 

It is the desire of the Company to 
have as many of its agents as possible 
attend this convention, and so this plan 
has been devised to make it practical 
for every “live” man to go and yet 
eliminate the deadwood. 


MUST PAY $5,400 TAXES 

That the Automobile Insurance Com- 
pany of Hartford must pay $5,400 taxes, 
instead of $400, to the State of Connec- 
ticut, was the effect of a recent dect- 
sion of the Supreme Court of Errors. 
The action was to recover taxes and 
was first tried in the Superior Court, 
but was later referred to the Supreme 
Court for a ruling by Edward Roberts, 
State’s Treasurer, because of many 
questions of law raised by the plaintiff’s 
demurrer to the defendant’s answer. 

The General Accident has appointed 
E. B. Robertson agent in Clarksbury, 
W. Va. E. W. Compton has been 
appointed agent of the Prudential Cas- 
ualty in Huntington, W. Va. 


The Union Casualty has appointed 
George S. Herfurth an agent in Wash- 


of the year will now get their money.ington, D. C. 
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Attractive Contracts 





DENIED LIABILITY 


Interesting Story About the Pennsylva- 
nia Indemnity Exchange of Phila- 
delphia Involving Auto Claim 
H. S. Montgomery, of Philadelphia, 
took out automobile policy No. 825 in 
the Pennsylvania Indemnity Exchange. 
On January 16th, 1915, while his auto- 
mobile was being operated by his 
chauffeur there was an accident, injur- 
ing one Bruno Einhorn. A report of 
this accident was made in the proper 
way to the Pennsylvania Indemnity Ex- 
change. On the 19th of February, sum- 
mons were issued from the Municipal 
Court and served on Mr. Montgomery, 
and the papers were turned over to the 

Pennsylvania Indemnity Exchange. 

The Pennsylvania Indemnity Ex- 
change, it is said, then wrote to Mr. 
Montgomery denying liability on ac- 
count of a clause in their policy to the 
effect that no liability is assumed on 
account of any accident occurring 
while the insured automobile is being 
driven by any person in violation of 
law as to age or without a proper 
license. The point in question in this 
case is the fact that the chauffeur at 
the time of the accident had not re- 
ceived his license. 

Mr. Montgomery was also carrying 
an automobile policy in the Union Cas- 
ualty Insurance Company, and when he 
took out his policy in the Pennsylvania 
Indemnity Exchange, he turned over 





the policy of the Union Casualty Insur- 
ance Company to them, and they were 
to return it to the Union Casualty In- 
surance Company for. cancellation. 
This they neglected to do, and upon 
Mr. Montgomery learning of this, he 
took up the matter with the Union 
Casualty Insurance Company, and the 
Union Casualty Insurance Company 
agreed to take care of the case, inas 
much as no reference is made in their 
contract as to the proper license of a 
chauffeur. 

This is one instance in which a policy 
in a stock casualty company is prefer- 
able to that in an insurance exchange, 

TO ENLARGE QUARTERS 

Since the operation of the New York 
Plate Glass Exchange on such an exten- 
sive footing, its quarters in the Ger- 
man American building have proved to 
be inadequate and a lease has been 
signed providing enlarged space in the 
same building. 

By March 29, it is expected that the 
survey bureau of the exchange will be 
in full working order. At that time al) 
surveys wiil be made by the exchange, 
the surveyors being recruited from the 
most efficient of the corps of all the 
companies maintaining a surveying de- 
partment, 





The Connecticut Senate has a sub- 
stitute bill amending the charter of the 
Mutual Plate Glass Insurance Company 
of Connecticut. 
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| SIMPLIFY YOUR RELATIONS 


« Why should you deal with one company for - 
P3. Casualty Insurance and with another for Surety © 
-} Bonds? Save time and trouble by dealing withone & 
F2 = company for all. a 
: You know the Maryland Casualty Company : 
fs and the record it has made in seventeen years of 4 


he} writing all classes of Casualty Insurance. It is making & 


F3 the same sort of record in handling Surety Bonds. > 
If you place your Surety Bond business with The - 
F3 Maryland, you will deal with the same well known 


organization that has made Maryland Service” the 
e} standard in the field of Casualty Insurance, and have & 
r3 back of you the same impressive financial strength, § 


r3 progressive management and right methods. 
-_ sad 
« And it will mean less bother for you. 7 


« We will gladly give full particulars if you will 
r{ write us today. Mention this paper. 
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The moral hazard of 
Agents the applicant for ac- 
and the cident and health in- 

Moral Hazard surance is of even 

greater importance 
than the physical or occupational 
hazard ‘and is, as a rule, harder to de- 
termine, says R. P. Shonts, of the 
Massachusetts Bonding and Insurance 
Company. Accident and health insur- 
ance policies should be sold only to 
honest men. The very nature of the 
protection given by such policies pre- 
cludes the possibility of transacting the 
business profitably with men whose 
moral standing is below par. The pre 
miums charged are based on the as- 
sumption that only honest and valid 
claims will be presented and that no 
policyholder will claim more indemnity 
than he is honestly entitled to under 
the terms of his policy and the facts 
of his case. 

If a risk is sub-normal On account of 
impaired physical condition, it can fre- 
quently be made normal by the use of 
a policyrider—but no rider can ever 
be devised which will make a dishonest 
man honest, nor an immoral man moral. 
Morality is part of the warp and woof 
which form the texture of a man’s 
character. It is no part of his physical 
being. He may be a perfect physical 
specimen and yet a scoundrel at heart. 

Every accident insurance company 
has had experiences with policyholders 
who were poor moral risks. There are 
many cases on record where men ac- 
tually shot off their hands or feet, de- 
stroyed their eyesight, or in other 
ways mutilated their bodies for the 
sole purpose of collecting indemnity 
under accident policies. They pur- 
chased insurance with the direct inten- 
tion of presenting dishonest and “fake” 
claims and many of them are now 
serving time in the various penitenti- 
aries throughout the country on charges 
of perjury, procuring money under 
false pretenses, etc. They were im 
postors, conspirators, hypocrites and 
all-around criminals—and they got their 
just deserts. 

It is surprising to what extent a 
man’s morals are influenced by the 
occupation in which he is engaged. Cer- 
tain occupations are identified with cer- 
tain moral grades of men. The asso- 
ciation between a man’s morals and his 
business is very close. Statistics show 
that occupations in which employment 
is unsteady, in which men are fre- 
quently “laid off” for indefinite periods 
of time, are very hazardous from a 
moral standpoint to the Accident and 
Health insurance underwriter. When 
some policyholders are unemployed 
their wounds do not seem to heal as 
quickly as when they are regularly en- 
gaged at good wages—and, too, their 
periods of disability from slight illness 
seem to extend indefinitely. The truth 
of the old saying “an idle brain is the 
devil’s workshop” is frequently and 
forcibly brought to the adjuster of 
Accident and Health insurance claims. 

It is a fundamental rule of accident 
and health underwriting that the moral 
and financial standing of every appli- 
cant should be closely scrutinized and 
that no policy should be issued or its 
issuance recommended unti] after the 
agent concerned has determined through 
personal investigation that the risk is 
justly entitled to a policy, and for the 
amounts of indemnity applied for. 
Strangers and persons not known to the 
agent must not be insured under any 
circumstances without first obtaining 
satisfactory information from reliable 
scurces in regard to their moral, busi- 
ness and financial standing. 

* * * 
“Every well regulated 
Field business or professional 

Inventory man takes an inventory 

of Agents of his assets and his 

business at least once 
each year,” says Vice-President Curtis, 





of the National Casualty Company. 
“Then he carefully looks over his stock 
in trade in order that he may know 
exactly what he has in store to work 
with. Next he lays his plans for an- 
other year’s work. General improve- 
ment is the object of his plans, and that 
is nearly always the result of his honest, 
diligent efforts. That is particularly true 
of the health and accident field men 
who operate a‘ong this line. This year 
the home office followed the usual cus- 
tom of taking inventory. That work is 
usually done by the accounting depart- 
ment. When the work was completed 
this year it occurred to the agency de- 
partment that it might be a good idea to 
try and induce the field men to invoice 
their possibilities and present them to 
the home office in order that the agency 
department might render them material 
assistance in realizing on their esti- 
mates. The method adopted by the 
agency department for obtaining the 
necessary information was a simple one, 

nd ,et \e.y effective as farasit went. A 
mailing card was sent to every agent, 
asking for a reasonable estimate of his 
anticipated monthly production for the 
year. ‘All that was required of him was 
to insert the figures representing his 
monthly estimate of applications to be 
written, and return the card to be filed 
ty the agency department as a possible 
asset. The degree of satisfaction ab- 
tained ‘s based upon the percentage 
of cards returned, and that is estimated 
at about 40 per cent. The returns up 
to date are a little disappointing 

“We expected that not less than 90 
per cent. of the agents would respond,” 
said Mr. Curtis. “Therefore, the result 
of the effort by way of deductions is 
40 per cent. satisfaction, 50 per cent. 
disappointment, and we will say 10 
per cent. expected indifference. 

“Now we hope that every agent who 
is interested in working to an objective 
point will make his estimates and send 
them promptly to the agency depart- 
ment. Every field man should care- 
fully survey his territory to ascertain 
the amount of business in sight. Then 
take into consideration nis own and the 
ability of his sub-agents to secure a 
good percentage of it. This work and 
attention will not consume more than 
one hour of any field man’s time, and 
the result will be an estimate of the 
probabilities for new business in the 
field. The agency department gives 
the field men its assurance of hearty 
co-operation and every assistance pos- 
sible. The work can be more intelli- 
gently handled with an idea of what 
may be expected from each agent’s ter- 
ritory. No business man can handle 
his affairs successfully without taking 
an inventory once or twice each year. 
Every man interested in progress will, 
after studying his inventory, estimate 
the possibilities of accomplishment for 
the future. Then he will drive to the 
limit of his ability to produce results 
up to his estimate. The inventory idea 
as presented to the National’s field men 
this year is almost identical with the 
working plans and custom of the home 
office for years past, and the plan has 
been decided a success regardless of 
the fact that we have frequently over- 
estimated the possibilities. However, 
we have always found these plans a 
stimulant for our ambition to accom- 
plish just what we had planned, and 
the home office operations along these 
lines have always resulted in a greater 
insurance company every year. If the 
idea has proved a benefit in the home 
office work, that is sufficient reason 
for recommending it for trial to the 
agents and the very best reason why 
the agents should try it out. At any 
rate, there is everything to be gained 
and nothing to be lost by complying 
with the agency department’s request 
to send in the cards with an estimate 
of the new business to be produced 
monthly for the balance of the year.” 





Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 
Surplus and Reserves over $800,000 
Writes the Following Forms of Casualty Insurance 


ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office 


A Strong Casualty Company 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PERSONAL Accioent POLICIES 
OF THE MOST APPROVED FORMS 


EUGENE H. WINSLOW, President 
R. R. CORNELL, Vice-Pres. 8. WM. BURTON, sec. ALONZO G, BROOKS, Ass’t Sec. 


Reliable and Energetic Agents Wanted 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 
55 JOHN STREET 








F. W. LAWSON New York 
General Manager —— 
Liability, Accident, — on te Co. 
Burglary, Boiler and ar A eo 


. : Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 








The Oldest Company 
Led hed 


THE NATIONAL OF DETROIT 


Our new “‘Equity’’ Policy 
covers every day for illness 
or accident 


Premium $1.00 Per Month—All 











Classes 











The Frankfort General Insurance Co. 
of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865— 
United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES: Union Trust Company, 80 Broadway, New York City 
C. H. FRANKLIN, U S. Mgr. and Attorney JNO. M. SMITH, Sec. U.S. Branch 


LIABILITY— INSURANCES TRANSACTED 

Employers 

Public Vessel Owners Burglary 

Teams General Contingent Workmen's Collective 
Workmen's Landlords Druggists & Individual Accident & Health 
Compensation Elevator Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 















THE EASTERN UNDERWRITER iinet a tes. 
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A STRONG SURETY COMPANY! 


(Writes No “Casualty” Insurance) 


STATEMENT OF ASSETS AND LIABILITIES, DECEMBER 31, 1914 


ASSETS LIABILITIES 
Cash in banks and offices $ 830,566.89 Unearned Premium Reserve $1,915,193.77 
Government and other bonds and stock 5,432,304.10 Reserve for Contingent Claims and Claim Expenses (less 
Real Estate, Mortgage and Collateral Loans 140,880.88 Reinsurance) and other liabilities 1,619,525.97 
Unpaid Premiums (excluding $239,809.02—ninety days Capital Stock 
overdue) and other assets 1,032,923.13 Surplus 


$7,436,675.00 $7,436,675.00 


s 











ST 


1,901,955.26 


This includes “special deposits” required by the laws of _ The last ratings issued by the Treasury Department of the 
various states, etc. The Company also owns other assets a yeaa aged that — ea has a One — 
SoM pane Pwr . sd j ‘1 ite Surplus than that of any other surety company (transacting 
worth over $100,000 which are not included in computing its 7, casualty insurance). 


ta be aay < an > > ; . 
surplus. rhe sum of $239,809.02, past due premiums, is not On Dec. 31st, 1914, our “earned” surplus a 
included. Our Premium Reserve is figured pro rata and not ynderw riting alone was more than twice as large as the com- 
upon 50 per cent. basis. Securities are carried at the valua- bined paid in and earned surplus reported by any other surety 
tions fixed by the Insurance Departments. company transacting no casualty insurance. 


It is SURPLUS that COUNTS when Payment of Losses is Involved 
Not only are we “willing” and “able” to pay, but WE DO PAY!! 


NATIONAL SURETY COMPANY 


115 BROADWAY, NEW YORK 


Under a management with an experience of the WIDEST AND MOST VARIED CHARACTER, covering a period of nearly a quarter of a century 


“ AMERICA’S LEADING SURETY COMPANY” 


= REMEMBER This: We bond more people than any other surety company in the world 
= NO “CUT” RATES ALL BUSINESS STRICTLY CONFIDENTIAL NO DISCRIMINATION 
= 





WM. B. JOYCE, President — 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 


taining PENN MUTUAL VALUES, make an INSURANCE There is Always Room at the Top 


PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


all members. 


THE PENN MUTUAL = = Come with us 
LIFE INSURANCE COMPANY ed | — . ° ’ 

OF PHILADELPHIA es Bee teen and it won’t be 

On January 1, 1909, rates were reduced and values increased to full f pe ~ aa = ; $0 har d to get 























reserve 

















The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. ar ri 
$23,869,332.00 tO il ; a 

2,455,653.33 a = p. Saat (CL 

1,803,659.29 


453,249.23 | . oe 
105,363.49 i} | a om among 


The liberal up-to-date policies issued by this Company are clear and | ss oe 4 
| BEER SS EUG IZZERS 


definite in their provisions and the reserve is in accordance with the Indiana 
Compulsory Deposit Law. 

We have open territory for high grade men in the States of West Vir- = } 
ginia, Illinois and Indiana. If interested in a liberal contract, write the ~~: ry : | ‘enegietsiii 


Company. 


Ive ones win 








Write to 


| W be lt = 
arm Personal Interest e e: J. L. BABLER 
id , 


Gen’l Manager Agencies 











That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 


The Fidelity Mutual Life International Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 
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